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EVN - A leading
energy services
company

EVN is an Austrian energy services com-
pany, which provides its customers, who
are mainly located in Lower Austria, the
country’s largest federal province, with
electricity, natural gas, heat and related
services.

EVN strives for excellence in all its cus-
tomer services and consequently seeks to
contribute to the quality of life.

The company is also aware of its respon-
sibilities to the environment.

Another priority is high efficiency. We
offer environmentally-friendly, competi-
tively priced products to ensure our con-
tinuing success. A strategy that not only
involves the expansion of core business,
but also targeted diversification into re-
lated areas.

In an increasingly competitive market,
we have also turned to partnerships and
alliances with other energy companies.
First and foremost, within EnergieAllianz,
in which we co-operate with Wiener
Stadtwerke, ESG Linz and the Burgen-
land energy companies, BEWAG and
BEGAS.

EVN’s highly qualified employees possess
great knowledge and experience and
represent a vital resource for the future
development of the company.

We are committed to a policy of maxi-
mum transparency for our shareholders
and are making every effort to ensure
EVN’s long-term success.



1999/00 - Positive sales figures despite unusually warm weather
at a g|ance < Dynamic electricity trading activities
e EBIT up on previous year
= Early opening of the Austrian electricity and gas markets
« Strong EVN market position as a multi-service utility

e EnergieAllianz: Austrian market leader

1999/00 Change
%
Volumes sold electricity GWh 6,328.1Y) +4.4
gas m m3 1,336.1 -3.2
heat GWh 711.7 +6.1
ATS m EURmM
Sales revenues 13,046 948.1 +5.1
Operating result (EBIT) 1,642 1194 +5.0
Profit before tax 1,754 127.4 2)
Net result 1,301 94.5 2)
ATS EUR
Earnings per share 38 2.78 2)
Dividend per shared 10 0.73 -

1) Excluding electricity trading and sales to other electricity companies

2) As a result of the exceptional measures taken in the previous year, the percentual changes are excluded
due to a lack of comparability.

3) Proposal to the AGM



EnergieAllianz: “Exploiting
new opportunities as the
market leader”

A conversation with the chairmen of the
EnergieAllianz partner companies, Karl
Skyba (Wiener Stadtwerke), Max
Stockinger (ESG Linz) and Rudolf Gruber
(EVN) held in November 2000.

What trends can you see in the Euro-
pean energy industry in the wake of
the complete deregulation of the
Austrian electricity market in Octo-
ber 2001?

Skyba: The acceleration of the liberalisa-
tion process has initiated dramatic struc-
tural change. Moreover, the differing de-
grees of deregulation in the individual
European countries have led to consider-
able competitive distortions among elec-
tricity and gas suppliers. Against this
background, the Commission is pressing
for a uniform date for complete electric-
ity and gas market deregulation, in order
to ensure fair and functional competi-
tion. Unfortunately, the Austrian deci-
sion to move forward the date of full
market opening ignores this fact.

Stockinger: As a result of massive com-
petition, the initial liberalisation phase
led to sizeable falls in both prices and
margins, particularly in the large indus-
trial customer segment. However, there
are indications that the low-point has al-
ready been passed. All in all, it can be as-
sumed that energy price volatility will in-
crease. This underlines the importance of
energy trading and corresponding risk
management, as well as hedging by
means of in-house generating capacity.

Gruber: Speaking on behalf of a listed
company, | would like to mention an-
other aspect. Electricity and gas market
liberalisation and the resulting sense of
uncertainty have contributed to the fact
that, for a number of years, the perfor-
mance of the European energy sector
on the capital markets has lagged well
behind that of other sectors. | am con-
vinced that following this transitional pe-
riod, there will be a return to a realistic
valuation of utilities.

The main question at present is how
should energy companies prepare for
the new market situation, in order to
remain successful?

Skyba: Here there is a clear international
trend towards the multi-service utility ap-
proach, i.e. every type of energy service
will be offered from a single source. This
means that apart from synergy effects
and price advantages for the customer,
greater comfort and top class service will
be assured. The EnergieAllianz also re-
gards itself as a group of multi-service
utilities.

Stockinger: This is also one of the rea-
sons why the municipal supply company
SBL (Stadtbetriebe Linz GmbH) is joining
forces with ESG in a common holding,
with some 280,000 electricity, gas, heat-
ing and water accounts.

Gruber: | also see an interesting per-
spective in the shape of the growing dis-
cussion concerning the future liberalisa-
tion of the piped water market. In view
of the sizeable demand for modern infra-
structure and the high quality and service
standards in this sector, integration into
our product portfolio would be logical.
After all, water also represents a public
service.

Is company size an important com-
petitive factor?

Gruber: Without doubt, size is an impor-
tant success factor, wherever the realisa-
tion of economies of scale is possible.
This approach is a basic principle of the
EnergieAllianz, which is targeted on the
maximum use of synergy effects and the
sharing of costs. With the joint compa-
nies for trading (e&t), sales and services
(e&s) and information technology (e&i),
we have already created the prerequi-
sites for such economies in the most rele-
vant areas.

Skyba: The EnergieAllianz companies
supply around 2.3 million customers rep-
resenting over 3.6 million electricity, gas
and heating accounts in an area almost
as large as Belgium. Our combined size
makes us competitive in any interna-
tional comparison.

Stockinger: The EnergieAllianz cur-
rently looks after some 60 % of the
electricity and more than 80 % of the
gas customers in Austria. This means
that market consolidation has already
largely taken place and therefore, the
EnergieAllianz is the Austrian solu-
tion*.

What is the EnergieAllianz’s market
positioning?

Stockinger: We are convinced that the
quality of our company brands is a size-
able competitive advantage. Therefore,
we have focused on the strengthening of
customer ties in our traditional markets.
Moreover, the EnergieAllianz will also
actively use jointly developed, innovative
products to approach new national and
international customers beyond its cur-
rent limits, with the aim of exploiting the
opportunities offered by the changed
competitive situation.

Gruber: In the final analysis, it is the
flexibility and creativity of our employees
that will be decisive and not the sum of
our assets. Here, | am referring to cus-
tomer and market know-how and the ar-
eas of marketing, product development
and service. “Retail is detail”, or in other
words, a precise knowledge of the end
customer market is the key to success.
Our joint venture e&i is of special impor-
tance in this regard, as it is to provide the
required customer information systems.

Has the moving forward of electricity
market deregulation had an effect
on the internal structure of the
EnergieAllianz?

Skyba: Logically enough, the rapid
opening up of the market has led to an
acceleration of our integration process.
Originally, our joint subsidiary e&s only
looked after large, authorised industrial
customers. However, earlier deregulation
has created a fundamentally changed sit-
uation, in which an extensive merger of
the sales activities of all the partners
makes sense. This is the only way that
the tasks related to marketing and prod-
uct development for the open market
can be efficiently accomplished.



“Don’t wait for change, make it happen.” (Karl Skyba, Rudolf Gruber, and Max Stockinger)

Stockinger: The EnergieAllianz is also
open to additional partners. These can
join by participating in “e&x compa-
nies”, or within the scope of tailor-made
co-operation models, which can extend
from shared purchasing to joint product
offers, such as municipal energy con-
cepts.

What role does E-commerce play in
the EnergieAllianz?

Skyba: For us, E-commerce is an impor-
tant focal point in multi-channel retail
marketing. In future, customer-oriented
E-commerce will constitute a consider-
able share of our business. The special
nature of energy as a product virtually
predestines it for sale via the Internet,
because the supply logistics, in the form
of networks, are already available. We
are agreed that e&s will develop joint In-
ternet sales solutions, both for itself and
the companies of the EnergieAllianz.

Gruber: Our customers can already call
up their individual energy data via Inter-
net and, for example, register or cancel
their accounts or submit address
changes. E-commerce is also of growing
importance in the sourcing area. EVN
recently purchased its annual cable re-
quirement for the first time in an Internet
auction and achieved a first class price.
At least for standardised products, | can
envisage great potential in this area.

How would you sum up the opportu-
nities for the EnergieAllianz?

Gruber: As the Austrian market leader,
in this historic situation we have a unique
opportunity to expand our business be-
yond its traditional limits. Therefore, we
are highly optimistic about the future of
the EnergieAllianz. Our motto is, “Don’t
wait for change, make it happen!”

Karl Skyba

Born 1939

Doctorate in law 1967
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of Vienna 1971-1978
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1983-1991

Chairman of Wiener Stadtwerke
since 1991

Chairman of Wiener Stadtwerke
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Max Stockinger

Born 1939

Business school graduation 1966
At ESG since 1965

Head of Treasury 1983

CFO 1990

Chairman since 1994

Rudolf Gruber

Born 1933

Doctorate in law 1958

Private bank in Vienna 1953-1960
Official broker on the Vienna Stock
Exchange 1960-1968

EVN chairman (up to 1987 NEWAG
and NIOGAS) since 1968
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The economic climate

The European economy recovered during
the second half of 1999 and remained
on a steady growth course into the au-
tumn of 2000. Forecasts indicate that
the high point of the upturn has already
been passed and that in the course of
2000, Europe can expect a slight slowing
of economic growth to around 3 %.

The Austrian economic pattern basically
matched the European trend. Growth in
2000 will probably amount to 3.5 % and
weaken in 2001 to 3 %. Exports, which
have been partially favoured by the
strong US dollar, provided the main im-
petus for the upswing, although domes-
tic demand also developed satisfactorily.
Due to the sharp increase in import
costs, particularly for oil, the 2000 infla-
tion rate rose considerably to 2.3 %.

The economy in Lower Austria also bene-
fited from the general upturn, although
to a below average extent. During the
first quarter of 2000, goods production
was only 1.1 % up on the level of the
previous year and employment in this
area continued to decline. However, as a
result of a positive situation in the ser-
vices sector, the total number of people
employed rose by 1 % in the first half of
2000, Lower Austria following the na-
tional pattern. Unemployment in Lower
Austria during the second quarter stood
at 5 %, which was a little below the na-
tional average.

Conditions affecting the
energy industry

In addition to climatic factors, total end
user energy consumption in Austria is in-
fluenced by economic growth and, in
particular, energy prices. Shifts in the lat-
ter, result in medium- and long-term sub-
stitution effects among the various forms
of energy. Gas is likely to continue to
mirror the oil price development in the
coming years.

During the 1999/00 financial year, aver-
age temperatures in the EVN supply area
were above those of the comparable pe-
riod of the preceding year.

District heating and diesel fuels showed
positive growth rates and the expansion
of alternative, biogenic fuels also contin-
ued, although in absolute terms, at a low
level.

Apart from short-term temperature fluc-
tuations, the use of natural gas has been
steadily growing for a number of years
due to the rapid expansion of the supply
networks. If the temperature pattern is
suitable, this positive trend will continue.
The only area to show a short-term fall
was gas-fuelled electricity generation in
thermal power stations. This was a con-
sequence of high gas prices and the
availability of possibilities for substitution
or alternative sourcing on the free mar-
ket. As a result, gas consumption in Aus-
tria during the 1999/00 financial year fell
by an average of 1.7 %, although the
figure for Lower Austria was only 0.4 %.

Future expansion can also be anticipated
for electricity, not least due to the rise in
GDP. Furthermore, the greater use of
renewable fuels will result in increased
electricity demand. The share of electric-
ity in end user energy consumption will
rise in the long-term.

A further increase in electricity trading
can also be predicted. The deregulation
of the electricity market with third party
transmission rights and competitive in-
ternational electricity offers will be of
growing significance.

In the long-term, the share of coal in the
consumer market can be regarded as sta-
ble. However, in the short-term, larger
quantities of coal will be used during pe-
riods of high gas and oil prices, particu-
larly in the thermal power plant area.
Long-term reductions in the shares of
fuel oil and petroleum can be antici-
pated.

According to interim figures for the pub-
lic electricity supply, in the months from
September 1999 to June 2000, Austrian
electricity consumption rose by 3.8 %. In
Lower Austria, there was an increase of
around 2.7 %. In the industrial sector, as
compared with the preceding period,
there were no major changes with regard
to internal, natural gas-fuelled genera-
tion. The fall in electricity prices due to
market liberalisation and the upward
trend in fuel costs have led to declining
interest in new co-generation capacity.



EVN Group business
development

IAS consolidated financial state-
ments

The 1999/00 financial statements have
been prepared as consolidated financial
statements in accordance with the prin-
ciples of the International Accounting
Standards (IAS). These financial state-
ments replace the consolidated financial
statements pursuant to Austrian ac-
counting regulations and comply with

§ 245a of the Austrian Commercial
Code.

As compared with the preceding year,
the scope of consolidation was ex-
panded to include the fully consolidated
Elektrizitatswerke GulRwerk GmbH & Co
KG, Maria Enzersdorf, and teletech Facil-
ity Management Service GmbH, Vienna.
Apart from EVN AG, the scope of consol-
idation now includes eight fully consoli-
dated companies. In addition, six associ-
ated companies are consolidated at
equity.

Energy revenues

During the past financial year, the deve-
lopment of energy revenues was espe-
cially influenced by the rise in tempera-
tures over the preceding period and the
resulting fall in sales. Nonetheless, in to-
tal, energy revenues rose by 4.1 % in
comparison with the same period of the
previous year, which was largely due to
the favourable economic situation and
supply network expansion.

Electricity revenues grew by 6.0 %. In
the domestic customer area, an increase
in sales revenues of 0.6 % was achieved
due to a large number of new connec-
tions, which counteracted the negative
effects of milder temperatures and a
price cut on March 1, 2000. By contrast,
there was a fall in sales revenues in the
industrial sector of 9.0 %. This can be
traced to leasing agreements with chain
customers, which turned them into self-
suppliers. As a result, revenues from end
customers fell by 2.3 %. However, inten-
sive trading activities and sales of elec-
tricity outside the network area more
than compensated for these losses.

Despite network expansion, the favour-
able economic situation and two price
increases, natural gas revenues dropped
by 0.7 %. This decline was mainly due to
the unusually high temperatures during
the winter of 1999/00.

The increase in heating revenues over
the same period of the preceding year of
10.5 %, which was achieved despite the
temperature influences, was largely the
result of the rapid expansion both in the
local and district heating sectors.

Income situation

During the past financial year, the fol-
lowing factors had an important effect
on the income situation of the EVN
Group:

« The unfavourable temperatures and
the effects on electricity, gas and heat-
ing sales

« The second stage of electricity market
deregulation

< An electricity sales price cut for non-
authorised customers

< Intensive electricity trading

* The sharp rise in gas purchasing prices

« The resulting increases in gas sales
prices

« Reduced depreciation requirements
following the exceptional measures of
the previous year

« The expansion of the scope of consoli-
dation by two additional companies

< Exceptionally high income levels from
company investments

Energy revenues

Electricity revenues
Natural gas revenues
Heating revenues

Energy revenues

1999/00 1998/99 Change
ATS m ATS m ATS m %
8,151 7,688 463 6.0
3,507 3,532 -25 -0.7
369 334 35 10.5
12,027 11,554 473 4.1
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While in the period under review energy
revenues increased by 4.1 % over the
preceding year, there was an increase in
total sales revenues of 5.1 %.

Other revenues went up by 17.9 % due
to the increase in sales in the telecom-
munications sector, as well as the higher
contributions of fully consolidated sub-
sidiaries.

The changes in inventory, own work cap-
italised and other operating income in-
creased by 157.8 %. This was the result
of a reduction in capitalisation due to
fewer changes in inventory, and, above
all, to the partial write-back of provisions
made in the 1998/99 financial year for
long-term electricity purchasing obliga-
tions, which was the result of a change
in the legal framework.
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Expenditure on electricity and primary
energy purchases in 1999/00 was mainly
influenced by the dramatic increase in
gas purchasing prices. Despite the pur-
chase of larger quantities, the cost of
electricity sourcing was markedly re-
duced as a consequence of lower market
prices and the measures taken during
the previous year. However, although the
volume of gas purchased dropped
slightly due to the fall in sales and a
slight reduction in thermal power station
output, during the financial year
1999/00 costs rose by 42.3 %. Total ex-
penditure on electricity and primary en-
ergy purchases went up by 13.6 %.

The cost of materials and services in-
creased by 13.9 % over the previous
year. This was primarily due to the en-
largement in the scope of consolidation.

During the period under review, person-
nel expenses were reduced by ATS 141
million, or 5.2 %, over the preceding
year, although wages and salaries rose by

Profit and loss account

Energy revenues
Other revenues
Sales revenues

Changes in inventory, own work
capitalised and other operating
income

Cost of material and services
Personnel expenses
Depreciation

Other operating expenses

Operating result (EBIT)
before exceptional measures

Exceptional depreciation resulting
from electricity market deregulation

Operating result (EBIT) after
exceptional measures

Financial result
Result before tax
Taxes on profit
Minority interests

Net result

an average of 2.0 % following an in-
crease in the collective wage agreement
on November 1, 1999. Despite expan-
sion in the scope of consolidation, these
savings were achieved by a cut in the av-
erage number of Group employees by
55, or 2.4 %, to 2,221 and lower sever-
ance payments in connection with early
retirement. As of the balance sheet date,
EVN AG had a work force of 2,093 (pre-
vious year 2,188) and the Group 2,185
(previous year: 2,229). EVN is currently
training 12 trade and 3 commercial ap-
prentices.

Depreciation grew by 10.8 % over the
preceding year and included exceptional
depreciation of ATS 667 million. This de-
rived from subsequent acquisition costs
relating to plants written off in the
course of electricity market liberalisation
and the revaluation of additional plants
in the heating sector due to changed
market conditions. As a result of the ex-
ceptional depreciation undertaken dur-
ing 1998/99, scheduled depreciation was
reduced by 23.5 %.

1999/00 1998/99 Change
ATSm ATSm ATSm %
12,027 11,554 473 4.1
1,018 864 155 17.9
13,046 12,418 628 5.1
1,160 450 710 157.8
-7,326 -6,444 -882  -13.7
-2,568 -2,708 141 5.2
-1,871 -1,689 -182 -10.8
-799 -463 -336 -725
1,642 1,563 79 5.0
0 -5,570 5,570 100.0
1,642 -4,007 5,6491 141.0Y
111 -136 248 181.7
1,754 -4,143 5,897V  142.3Y
-440 1,584 -2,024Y -127.7Y)
-13 -14 1 7.5
1,301 -2,573 3,874Y  150.6Y

1) Due to the exceptional measures taken in 1998/99 a periodic comparison is only partially valid.



Apart from expansion in the scope of
consolidation, the increase in other oper-
ating expenses is primarily the result of
provisions for environmental risks, the
costs of co-operation agreements and
higher advertising and consultancy ex-
penditure.

The operating result of ATS 1,642 million
was ATS 79 million, or 5.0 % up on the
figure for the previous year, if the excep-
tional measures taken in connection with
electricity market deregulation during
1998/99, totalling ATS 5,570 million, are
excluded. This represents a clear indica-
tion of the highly positive course of EVN
Group business during the 1999/00 fi-
nancial year, which was achieved despite
the change in general conditions. As in
the previous year, the EBIT margin
amounts to 12.6 %. Electricity con-
tributed ATS 2,072 million, or 126,2 %,
to the EBIT, natural gas ATS —135 million,
or —-8.2 %, heating and other business
areas ATS -295 million, or —18.0 %.

Assets and capital structure
ATS bn

The financial result was influenced by a
much improved result from investments.
The reasons for this change were the in-
come received from the sale of the indi-
rectly held shares in the mobile tele-
phone network operator, max.mobil, the
resumption of dividend payments by the
Verbundgesellschaft, as well as the lack
of an exceptional depreciation under-
taken in the previous year. Consequently,
a fall in the earnings contributions from
at-equity consolidated companies was
more than compensated for. The result
from interest also improved over the pre-
vious year due to an increase in income.
Otherwise, the financial result was af-
fected by the losses on foreign currency
bonds due to the higher exchange rates
for the Japanese yen and the Swiss franc
on the balance sheet date, but these
were lower than in the previous year.
Therefore, as compared with the
1998/99 financial year, the financial re-
sult rose by ATS 248 million, or 181.6 %,
to ATS 111 million.

5.1
305
29.0 20.L 29.2 4.0
5.0 29.6
4.0 15.1 . 3.7
27.3
27.0 e
14.6
12.6 251 115
233
13.9
13.2
12.4
11.7
11.0
31.8.1996 31.8.1997 30.9.1998 30.9.1999 30.9.2000

N Current assets

Fixed assets

N Shareholders’ equity

Long-term liabilities

Current liabilities

In total, the developments described led
to a result before tax of ATS 1,754 mil-
lion. After accounting for minority inter-
ests, the net result amounts to ATS 1,301
million. This is ATS 3,874 million up on
the comparative figure for the preceding
year, which was strongly influenced by
provisions for market deregulation. If the
exceptional measures are excluded, in
comparison with last year, the net result
improved by ATS 197 million, or 17.9 %.

The result achieved during the 1999/00
financial year corresponds with a return
on equity (ROE) of 11.3 % (previous year
excluding exceptional measures: 7.7 %)
and a return on capital employed (ROCE)
of 7.5 % (previous year excluding excep-
tional measures: 6.0 %).
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Assets and capital structure

During the 1999/00 financial year, the
balance sheet total rose by ATS 1.2 bil-
lion, or 4.2 %, from ATS 29.2 billion to
ATS 30.5 billion.

As a result of additions to the tangible
assets, other investments and other fixed
assets, fixed assets rose by ATS 366 mil-
lion, or 1.4 %, while current assets in-
creased by ATS 872 million, or 38.3 %,
due mainly to additions to the invento-
ries and receivables.

Accordingly, the percentage of total as-
sets accounted for by fixed assets de-
clined from 92.2 % in the previous year,
t0 89.7 %. Current assets rose from 7.8 %
in the preceding year, to 10.3 %.

Including shareholders’ equity and total
liabilities, there was a rise in long-term
liabilities of ATS 159 million, or 1.1 %,
which derived from the revaluation of
foreign currency bonds and an increase
in the provision for deferred tax, which
coincided with a reduction in long-term
provisions. Despite the reduction of cur-
rent financial liabilities, current liabilities
rose by ATS 347 million, or 9.5 %, due to
higher liabilities for trade accounts
payable and other current liabilities, as
well as an increase in taxes payable.
Equity was raised by ATS 719 million, or
6.5 %, although this increase from the
result was offset by the payment of divi-
dends for 1998/99 and the buy-back of
own shares.

14

Corporate financing

At ATS 3,556 million, cash flow from the
result (result before tax and non-cash re-
sult components) in the 1999/00 finan-
cial year was ATS 35 million, or 1.0 %,
below that of the preceding year. This
development mainly resulted from the
improvement in the result before tax and
from the increase in non-cash result
components. Due to arise in receivables
and inventories and an increase in cur-
rent liabilities, at ATS 2,849 million, the
cash flow from operating activities was
well down on the figure for the preced-
ing year.

Cash flow from investment activities
amounted to ATS 2,074 million, which
was also considerably below the compa-
rable figure for 1998/99. This reflects a
lower level of additions in the tangible
assets, as well as in the interests sector.

As a result of the payment of the
1998/99 dividend and the share buy-
back scheme, which has been running
since February 2000, cash flow from fi-
nancing activities was clearly down on
the ATS 37 million of the previous year at
ATS =778 million.

Cash and cash equivalents remained vir-
tually unchanged with a total cash flow
of ATS -3 million.

Research and development

EVN primarily sees technological re-
search and development as an invest-
ment in the future of the company. Spe-
cial value is attached to application-re-
lated projects, research either being un-
dertaken alone or with partners. In this
regard, special mention must be made of
the Austrian electricity, natural gas and
heating associations.

Absolute priority is given to research and
development involving innovative energy
sector technologies and to processes,
which are aimed at greater efficiency.
This applies equally to generation and
the transport and distribution of energy
sources. In addition, the environmental
impact of EVN'’s business activities is also
an important R&D concern.

The aim is to give preference to those
technologies, which best combine envi-
ronmental friendliness and economies. In
this connection, the use of electricity-
and natural gas-powered vehicles, to-
gether with the appropriate filling sta-
tions, as well as heat pumps, is worthy of
note. The further development and fi-
nancing, as well as the guidance of alter-
native electricity generating technologies
to a competitive status, are of growing
significance. The use of biomass must be
specially mentioned in this connection.

Cash flow statement 1999/00  1998/99

ATSm ATSm
Result before tax 1,754 -4,143
Non-cash result components 1,802 7,734
Changes in short- and long-term balance sheet items -752 540
Payments of taxes on profits 45 -154
Cash flow from operating activities 2,849 3,978
Cash flow from investment activities -2,074 -4,091
Cash flow from financing activities -778 37
Total cash flow -3 77
Cash and cash equivalents at beginning of period 29 106
Cash and cash equivalents at end of period 27 29



The reduction in greenhouse gases con-
tinued to play a central role in research
work during the period under review.
The main focus of attention was the
evaluation of measures for the fulfilment
of the obligations derived from the Ky-
oto protocol. With the help of experts, a
national climate protection strategy was
prepared, which makes sense from both
micro- and macro-economic viewpoint.
This is in contrast to the one-sided pro-
posals of the Federal Ministry of the Envi-
ronment.

The flexible instruments foreseen in the
protocol from the Kyoto climate confer-
ence are of decisive importance. This is
because the meeting of national obliga-
tions is only feasible if national and inter-
national measures (flexible instruments)
are dealt with on an equal basis. Flexible
instruments involve the crediting of re-
duction measures in other industrial and
developing countries, as well as trading
with emission certificates. EVN played a
major role in the design and co-ordina-

Cash flow and investment
ATS bn

tion of these studies for the Austrian
electricity, gas and heating industry. In
addition, the Austrian industrial commu-
nity has agreed on a common position
and approach.

In December 1999, contracts concerning
three research projects were signed with
the European Commission. This means
that EVN currently has five EU-supported
research projects running. These involve
economic/technical topics relating to the
Dirnrohr power station and encompass
research into the clean and safe use of
hard coal in electricity generation. Part-
ners in these projects include ENDESA in
Spain, Cerchar (EdF) in France, universi-
ties of technology in London, Seville and
Lisbon, Apparatebau Rothemuhle and
ABB Umwelttechnik GmbH from Ger-
many, CRE Group Limited, PowerGen
Power Technology Centre and Lodge
Sturtevant Ltd. from the UK, as well as
AICIA, INERCO and Compaiiia Sevillana
de Electricidad S.A. from Spain.

4.0
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3.2
3.0 29
238 0.9
1.0 2.8
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0.7
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0.5 0.6 24
0.3
1.7 05
0.5 1.6
0.3
1.3
1.2
1.1
1995/96 1996/97 1997/98Y 1998/99 1999/00
Cash flow from Investment gas Investment heating
operating activities N Investment electricity and other

1 |AS statement for 13 months, following the change in the balance sheet date from August 31 to

September 30

Since June 2000, an interesting field test
has been running in Neukirchen in
Southern Lower Austria concerning the
use of electricity networks for telephone
and Internet services. EVN is participat-
ing in an extensive European project
headed by the Swiss company, ASCOM
Powerline Communications AG, in which
a promising new technology (Powerline
Carrier System — PLC) for the transfer of
data and speech is being examined.

Share split

In line with a resolution passed by the
71st Annual General Meeting, EVN AG
share capital was reallocated through a
1:3 ratio share split. Shareholders have
received three shares for every one in
their possession. Share capital, which re-
mains unchanged at EUR 82,878,000 is
now divided into 34,200,000 ordinary
shares. This measure was aimed at eas-
ing the price of the EVN share, thereby
stimulating trading and share price de-
velopment.
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Staff training

Optimum customer support represents
the most important competitive factor in
the transition from an energy supplier
into a multi-service utility. Company em-
ployees are a critical factor in this regard.
Therefore, systematic and intensive train-
ing is used to make staff aware of the
fact that their behaviour towards the
customer is of increasing importance and
that, together with professional capabili-
ties, personality development is vital for
success.

During the 1999/00 financial year, 653
in-house training sessions were held, in-
volving 3,914 participants.

The Executive Board would like to thank
the entire work force for its contribution
to the success of the company during the
1999/00 financial year.
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Outlook

As a result of the changes derived from
energy market deregulation legislation,
the Austrian energy market is to be fully
opened at a much earlier date than that
foreseen by the EU or the original draft
laws. The electricity market will be fully
deregulated as from October 1, 2001,
with the gas market following a year
later, on October 1, 2002.

These far-reaching changes to the struc-
ture of the energy market, which will fur-
ther raise competitive pressure, are cer-
tain to also accentuate the trends in the
Austrian energy industry towards con-
solidation and co-operative alliances.
Accordingly, EVN has quickly assumed an
appropriate stance through the forma-
tion of the EnergieAllianz with Wiener
Stadtwerke AG and ESG Linz. The three
joint EnergieAllianz companies, e&s for
energy sales, e&t for electricity trading
and optimised sourcing, and e&i for IT
services, have already captured solid
market positions. As a result, the compa-
nies of the EnergieAllianz now serve
around 2.3 million customers in a geo-
graphically united area. The accession of
BEWAG and BEGAS to the EnergieAllianz
will also help to further consolidate its
future position.

The strategic multi-service utility concept
is also being pursued with equal vigour.
The anticipated liberalisation of the wa-
ter market and new technologies such as
the Powerline Carrier System (PLC),
which aims to provide access to tele-
phone and data services via any electrical
socket, represent unique opportunities
for extensive expansion of the services
range.

As aresult of the increase in gas purchas-
ing prices during the 1999/00 financial
year, a sizeable fall in results had to be
accepted in this business area, even
though this was partially offset at overall
company level by the one-off effects de-
rived from the write-back of provisions
and income from the sale of max.mobil
shares. Therefore, despite other negative
factors such as provisions for environ-
mental risks and exceptional deprecia-
tion, a positive result was nonetheless
achieved. In fact, if these exceptional ele-
ments are excluded from the result, this
is down on the comparable figures of the
preceding years. Nonetheless, in view of
what was a generally positive financial
year, the Executive Board intends to pro-
pose an unchanged dividend of ATS 10
per share.

Due to the acceleration of market dereg-
ulation, a continuing fall in margins in all
business areas can be expected in the
coming years. This indicates that the bal-
ance sheet measures undertaken during
the preceding year with regard to the
valuation of power stations and long-
term purchasing agreements were well-
timed. These measures, which were
completed in order to safeguard future
results, as well as further rationalisation
and the cost advantages created by co-
operation within the framework of the
EnergieAllianz, will constitute significant
factors in successful company develop-
ment in the years to come.

Maria Enzersdorf,
November 21, 2000

The Executive Board
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Energy sales and supply



Highlights

e Dynamic electricity trading activi-

ties

Numbers of electricity, gas and
heating customers in Lower Aus-
tria increase again

New electricity customers outside

the EVN supply region

Electricity sales

General conditions affect-
ing the energy business

During the 1999/00 financial year, EVN’s
energy business development was af-
fected by many, sometimes conflicting
factors:

< Far higher temperatures than in the
comparable period of the preceding
year

= The effects of the second stage of
electricity market deregulation

« Greatly increased opportunities for the
sourcing and trading of electricity

« Healthy growth in the Austrian econ-
omy

< Asharp rise in gas prices

e Further rapid expansion in gas and
heating supply activities

Sales growth despite above-average
temperatures

Temperature levels during the period un-
der review were considerably higher than
in the comparable period for 1998/99. In
terms of total heating degrees, which is
the standard indicator for temperature-
related heating demand, the period un-
der review was 4.4 % warmer than the
previous year. Moreover, in comparison
with the long-term average, tempera-
tures in the past financial year were

7.4 % above normal.

Despite this and the continuing opening
up of the electricity market, EVN still
achieved satisfactory sales growth, main-
taining and even surpassing the excellent
level of the preceding year.

Electricity

Sizeable expansion of electricity
business due to trading activities

EVN was able to considerably increase its
sales of electricity during the 1999/00 fi-
nancial year. This was primarily the result
of trading activities, which have become
possible as a consequence of electricity
market deregulation. 2,498.3 GWh of
electricity were sold in the course of new
trading and dealings with other electric-
ity companies.

Moreover, sales of electricity to end users
within the EVN supply region also grew
during the period under review, totalling
6,328.1 GWh, which was 4.4 % up on
the outstanding performance of the pre-
vious year. Despite the opening up of the
market, due to favourable economic fac-
tors sales to industrial customers grew by
6.7 %. Sales to domestic customers also
increased by 2.5 %, although higher
temperatures had a negative effect.

Sales to new customers outside the
EVN supply area

The sales figure for industrial customers
also includes supplies of electricity to
new customers obtained outside the EVN
supply area. The acquisition and support
of these customers is carried out by e&s
Energievertriebs- und Service Gesell-
schaft m.b.H., an EnergieAllianz sub-
sidiary, which is partly owned by EVN. All
in all, e&s already has customers with an
annual electricity requirement of some
4,000 GWh (see pages 34 and 46).

GWh 8,826.4
5,446.5
6,193.5
57503 58531  S9876 Hags 4
2.560.6 2,630.1 2,736.7
Electricity 1999/00  1998/99 Change
31807 32230 32009 32081 88799 sales volumes GWh GWh GWh %
Domestic customersy 3,379.9 3,298.1 81.7 2.5
Industrial customers 2,948.2 2,762.3 185.9 6.7
Domestic and industrial
customers 6,328.1 6,060.4 267.7 4.4
199596 1996/97 19971987 1996199 1999100 Other electricity companies 2,498.3 133.0 2,365.3 -
Industrial customers:, glectricity t_rading and
sales to other electricity companies Total electricity sales volumes 8,826.4 6,193.5 2,632.9 42.5

[ Domestic customers

» 13 months 1 Including small businesses
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Energy trading

EVN sold a total of 2,498.3 GWh in the
course of trading and dealings with
other electricity companies. The main
reason for this marked increase was ex-
tensive trading, which was made possi-
ble by electricity market liberalisation.
Once operational, e&t Energie Handels-
gesellschaft m.b.H., an EnergieAllianz
subsidiary in which EVN has a 40 %
shareholding, assumed responsibility for
the trading activities of both EVN and its
partners (see pages 34 and 46).
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Electricity sourcing

With a total output of 9,184.7 GWh,
total EVN electricity sourcing in the
1999/00 financial year far exceeded the
figure for the preceding year, increasing
by 38.3 %. Of this volume, 2,493.2 GWh
or 27.1 % was generated internally,

35.8 GWh, or 1.4 %, less than in the
comparable period of 1998/99.

Electricity purchases

During the period under review, both the
size of electricity purchases and their
share in total sourcing increased. With a
volume of 6,691.5 GWh, which also in-
cluded special supplies, energy swaps
and extra purchases, electricity from ex-
ternal generation covered 72.9 % of to-
tal sourcing. The main reason for this in-
crease was the far greater sourcing flexi-
bility created by market deregulation.

Annual peak load

Peak electricity demand slightly de-
creased in the period under review.

The highest demand on the EVN grid
occurred in February 2000 and, at
1,158.1 MW, was 2.0 % lower than the
comparable figure for the previous year
(1,182.0 MW in December 1998).

EVN'’s generation portfolio

On the balance sheet date, EVN disposed
of generation capacity with a power out-
put of 1,352.5 MW from 67 power sta-
tions. In addition, EVN has an internal ca-
pacity totalling 80.5 MW from its inter-
ests in the Melk, Greifenstein and
Freudenau Danube power stations.

On October 1, 1999, Elektrizitatswerke
GuRwerk GmbH & Co KG, which in fu-
ture will be solely responsible for the
generation of electricity from renewable
sources, purchased all of EVN’s small-
scale hydro power plants. During the pe-
riod under review, the company com-
menced work on a wind power park In
Ganserndorf consisting of five wind
power plants with a total output of

6.5 MW. The park is scheduled for com-
pletion by the end of 2000.

Electricity sourcing 1999/00  1998/99 Change

GWh GWh GWh %
Internal generation 2,493.2 2,529.0 -35.8 -1.4
Electricity purchases 6,691.5 4,111.9 2,579.6 62.7
Total electricity output 9,184.7 6,640.9 2,543.8 38.3
Electricity sourcing 1999/00 1998/99
structure % %
Internal generation 27.1 38.1
Electricity purchases 72.9 61.9
Total electricity output 100.0 100.0



Natural gas

Fall in total natural gas consumption
of 0.4 %

EVN experienced a slight fall in its sales
of natural gas during the past financial
year. The total volume of gas sold in
1999/00, which was 1,336.1 m m3, was
down 3.2 % on the high level of the pre-
ceding year.

Gas sales
m m?3
1,374.8 1,355.9 1,380.5 13361
777.6 1,308.3 758.2 ! .
778.0 724.0
763.1 .
622.3 612.0

597.2

I ST79 1 gyss I

1995/96 1996/97 1997/98" 1998/99  1999/00
Industry and external power stations

[N Local networks

n 13 months

This was mainly due toa 1.7 % drop in

local network demand. The effects of the

warm weather were only partially coun-
teracted by rapid expansion.

In contrast, the healthy economic situa-
tion led to an increase in sales of natural
gas to industry of 3.2 %. However, this
overall growth was offset by a marked
fall in the demand from external power
stations, which was largely the result of
the above-average gas price. Conse-

Gas consumption at EVN’s thermal
power stations rose by 24.7 %. First and

foremost, this was due to the start-up of
the new gas turbine at the modernised
Theiss power station and the increased
use of gas in this highly efficient plant.
As a result, total gas consumption was
only 0.4 % down on the comparable fig-
ure of the preceding year.

quently, there was an overall fall of 4.5 %

in this customer segment.

Natural gas
sales volumes and
consumption

Local networks
Industry and external power stations
Total natural gas sales volumes

Company plants and internal
consumption

Total natural gas consumption

1999/00

m m3
612.0
724.0

1,336.1

272.8

1,608.9

1998/99

m m3
622.3
758.2

1,380.5

235.2

1,615.7

Change

m m3
-10.3
-34.2

-44.5

37.6

-6.9

%

-1.7



Heating
Heating sales volumes up by 5.9 %

As a result of continuing rapid plant and
network expansion and despite warm
weather, heating sales during the
1999/00 financial year increased by

6.1 % to 711.7 GWh.

The volumes sold to domestic customers

grew by 11.0 % and sales to industrial
customers by 4.3 %.

Heating sales volumes

Domestic customers
Industrial customers

Total heating sales volumes
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EVN achieved high growth rates in the
local heating sector in the period under
review, despite flat demand for home
construction. To a large extent, this
growth was the result of increased mar-
keting efforts and an expanded range of
services. A number of industrial enter-
prises became customers. In the munici-
pal sector, EVN is to supply numerous
new customers with its local heating ser-
vice.

Many customers place the planning, in-
stallation, operation and maintenance of
their central heating units with EVN on
account of its experience as an energy
services company. EVN also offers to ac-
commodate specific customer wishes, as
well as providing highly attractive finan-
cial incentives.

Heating sales

GWh
670.8
492.0
573.2
411.8
492.7
355.6
178.8
161.4
137.1
1999/00 1998/99 Change
GWh GWh GWh %
198.4 178.8 19.6 11.0 1996/97 1997/98Y 1998/99
513.3 492.0 21.3 4.3 Industrial customers
B Domestic customers
711.7 670.8 40.9 6.1 » 13 months

711.7
513.3

198.4

1999/00
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The challenge
of the open market



Legal framework

Highlights

e Early opening of the Austrian
electricity and gas markets

e Complete deregulation of the
electricity market from October
1, 2001 and of the gas market
from October 1, 2002

e |ncreased competition and lower
priced electricity sourcing

The liberalisation of the electricity and
gas supply within the EU has caused fun-
damental changes in the market’s legal
framework. While the second stage of
gradual electricity market deregulation
commenced on February 19, 2000, Aus-
tria having opted for “regulated network
access”, in the gas sector, the focus dur-
ing the period under review was primar-
ily on the incorporation of the relevant
EU directive into detailed national legis-
lation. The first step towards the actual
implementation of the single market di-
rective commenced on August 10, 2000.
Complete deregulation of the Austrian
electricity market will begin on October
1, 2001, with gas following on October
1, 2002.

Important decisions were made in both
areas during the period under review.

Electricity market
deregulation

Differing pace of market opening in
the EU countries results in competi-
tive distortions

Despite uniform, single market regula-
tions and a reciprocity clause, which was
intended to prevent competitive distor-
tions and ensure equal opportunities
throughout the EU, the European elec-
tricity and gas markets are still the sub-
ject of widely differing degrees of dereg-
ulation. Some countries, including Aus-
tria, legislated for a completely deregu-
lated market, although this is not obliga-
tory under the EU directive.

By the middle of 2000, the legally stipu-
lated level of deregulation in the Euro-
pean electricity market only averaged

65 %. Just four of the 15 EU states, Swe-
den, Finland, the UK and Germany, have
introduced complete electricity market
deregulation. Denmark is 90 % deregu-
lated, followed by Spain (42 %) and the
Netherlands (35 %). A mere 30 % of the
large French and Italian electricity mar-
kets are currently open, while Luxem-
bourg, Greece and Ireland do not, as yet,
permit any electricity market competi-
tion.

Moreover, due to a wealth of national
market constraints (e.g. complex, cross-
border transmission regulations) the ex-
tent of legally permitted market deregu-
lation does not correspond with actual
levels in the individual member coun-
tries.

In the meantime, these distortions of the
competitive situation have led the EU
Commission and various EU countries to
demand an obligatory, uniform timetable
for the complete deregulation of the
electricity and gas markets by 2004.
However, this initiative was halted by a
French veto.

Increased competition and new
sourcing perspectives

The initial phase of deregulation in the
European electricity sector was charac-
terised by tough competition aimed at
market exclusion. In Austria, liberalisa-
tion was also marked by drastic cuts in
the price of electricity to industrial con-
sumers. However, towards the end of the
financial year, wholesale prices started to
recover.

Nonetheless, the access to the EU elec-
tricity market created by deregulation of-
fers energy companies an opportunity to
cut the cost of electricity sourcing. Con-
sequently, electricity trading is of grow-
ing importance within the EU. Several
electricity exchanges such as the Scandi-
navian Nordpool, the Amsterdam Power
Exchange (APX), the European Energy
Exchange (EEX) in Frankfurt and the
Leipzig Power Exchange (LPX), all offer
both generators and traders the chance
to optimise both their electricity genera-
tion and sourcing prices, and to pass on
the resulting cost advantages reductions
to their customers.
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Questions of scale

With the increase in competitive pres-
sure, questions also arise concerning the
optimum size of a corporation and or-
ganisation in the deregulated European
energy market. Recently, a growing
number of company mergers and the
formation of strategic alliances between
energy suppliers have occurred. In partic-
ular, electricity and gas suppliers are join-
ing forces. EVN has also adopted an ac-
tive approach involving co-operation
with neighbouring energy suppliers
within the framework of the Energie-
Allianz (see page 32).
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Special focus on electricity generated
from renewable sources

EU directives and the amended Austrian
Electricity Industry and Organisation Law
(EIWOG) pay increased attention to so-
called “eco-energy”, which is power de-
rived from alternative forms of genera-
tion. By October 2007, 4 % of the elec-
tricity sold in Austria must be generated
from renewable sources such as wind,
biomass, biogas or solar energy, with an-
other 8 % from small-scale hydro-power
plants. Proof of the origins of the elec-
tricity will be provided by a “certificate”.

Natural gas market deregu-
lation

At present, the EU Natural Gas Single
Market Directive does not set a date for
complete market liberalisation. Up to
now, the gas markets in the majority of
EU countries have only been opened
slowly and gradually. The one exception
is the UK, which, independent of the gas
directive, had already fully deregulated
its market. In Germany, the important
regulations needed to enable the cus-
tomer to choose the supplier are still
missing. Despite this, Austria has de-
cided to undertake an early and com-
plete opening of the gas market with ef-
fect from October 1, 2002.

Network charges for natural gas
transport

Since August 10, 2000, customers with
an annual consumption in excess of 25
million m3, electricity generating compa-
nies and biogas producers have enjoyed
free network access. However, an appro-
priate charge must be paid for the use of
the gas network.

The new Austrian Gas Industry Law en-
visages so-called “negotiated network
access”. This implies that individual net-
work charges can be agreed for each au-
thorised network user on the basis of a
cost-oriented calculation, although this
is subject to the obligation to treat
equally users of the same gas transport
services. This network charge covers all
the standard transport services of the
network operators. If a customer uses
the networks of several natural gas com-
panies, then a separate agreement must
be reached with each company concern-
ing transport.



Cushioning the risks of “take or pay”
obligations

The natural gas business requires size-
able investment in production, transport
and distribution. This special situation is
traditionally dealt with by means of very
long-term supply contracts with “take or
pay” clauses. Such clauses oblige com-
panies to pay the supplier for a minimum
quantity of gas, irrespective of the vol-
ume of their actual purchases.

For suppliers, this guarantees the flow of
funds essential to the financing of in-
creased production and transport capac-
ity. For customers, it offers a reliable and
guantifiable supply of gas. However,
these long-term contractual obligations
are incompatible with rapid reactions to
changes in market conditions.

Therefore, in the case of the exercise of a
take or pay clause, the new Austrian Gas
Industry Law envisages that the quantity
involved will be allocated by auction. The
difference between the contractual price
and the lower price achieved by the auc-
tion will be spread among all network
users in the form of a surcharge.

Development of crude oil and natural gas prices

(Base: January 1999)
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e Crude oil (Brent)?

Gas import price

Y North Sea Brent Crude, which since the 1980s has been the key reference for world crude oil market
prices, also serves as the most important reference for the calculation of gas prices.

Future natural gas price trend diffi-
cult to forecast

While the electricity market is charac-
terised by lively competition among nu-
merous producers, the natural gas mar-
ket is composed of a few large produc-
ers, such as Russia, Norway, the UK and
Algeria, who are experiencing a sharp
rise in demand. In the case of electricity,
a fall in sourcing costs has permitted tan-
gible price reductions. By contrast, the
cost of natural gas sourcing has increased
markedly in recent months as a result of
the dramatic upturn in oil prices.

This upward trend in oil prices, via the
contractual sliding price formula, is also
continuing in the natural gas sourcing
field. In view of these facts, it is difficult
to forecast the effects of market deregu-
lation. Nonetheless, with its active in-
volvement in trading via the EnergieAl-
lianz subsidiary, e&t, EVN is in a good po-
sition to exploit the possibilities offered
by an open gas market for the benefit of
its customers and shareholders.
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EnergieAllianz -
the Austrian
market leader

Highlights

e EnergieAllianz strengthens EVN’s
market position

e Successful joint subsidiaries e&s,
e&t and e&i

e Further intensification of co-
operation in the sales, trading
and production areas

EnergieAllianz companies?)

Wiener Stadtwerke Holding AG
ESG/SBL

BEWAG/BEGAS

EVN

EnergieAllianz total

1) Company data or Annual Reports
2) Energy business
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Advantages of scale and synergy
effects

In order to consolidate its position in an
increasingly competitive market, EVN has
not only raised the level of its marketing
and cost reduction activities, but also al-
lied itself with other energy suppliers.
The aim is to jointly optimise the value
added in the energy value chain — from
production to sales, involving cost shar-
ing, the exploitation of additional poten-
tial and the realisation of economies of
scale. A focal point is EVN’s strategic po-
sitioning within the EnergieAllianz.

EnergieAllianz is the Austrian market
leader

EnergieAllianz, which was only formed in
April 2000, currently serves some 60 %
of all domestic electricity and more than
80 % of domestic gas customers and is
therefore the Austrian market leader.
Together with EVN, the partners in the
EnergieAllianz, which currently consist
of the Wiener Stadtwerke Holding AG
(WStW) and ESG Linz, who will soon be
joined by the Burgenland energy compa-
nies BEWAG (electricity) and BEGAS
(gas), to give a total of 3.6 million cus-
tomer accounts for the supply of electric-
ity, gas, heating and energy related ser-
vices.

Supply Customers Electricity Gas Heating Total
area volumes volumes volumes sales
sold sold sold revenues?
1,000

km?2 accounts GWh m m3 GWh ATS m
2,007 2,334 9,685 1,925 4,376 16,088
2,693 282 1,518 354 729 3,764
3,995 167 1,160 153 - 2,273
19,170 890 6,328 1,336 712 13,046
27,865 3,673 18,691 3,768 5,817 35,171



EnergieAllianz also has a significant cus-
tomer base in international terms. Even
in the major deregulated markets such as
Germany and the USA, the majority of
large suppliers have an average customer
base of between two and five million
customers. As far as geography is con-
cerned, the EnergieAllianz’s supply area
is roughly the size of Belgium. Therefore,
the EnergieAllianz supplies one of the
largest unified sales territories in Europe.

Merger of sales, trading and sourcing

As a consequence of the early and total
deregulation of the electricity and gas
markets in Austria, the partners in the
EnergieAllianz plan to step up their co-
operation in the fields of sales, trading
and sourcing and to largely merge these
value added parts of the energy chain. At
present, detailed work is continuing on
the new structure, which in view of the
deregulation of the electricity market,
should be ready by October 2001- the
date of the complete opening up of the
electricity market.

This new structure focuses on the combi-
nation of those business areas, which of-
fer the best possibilities of synergies and
economies of scale. It has no effect on
the commitment of the individual com-
panies to pursue their own existing ratio-
nalisation and cost cutting programmes.

The EnergieAllianz supply area

One of the largest unified sales territories in Europe

The challenge 33
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Successful joint subsidiaries

In order to exploit synergy effects to the
maximum, EnergieAllianz has already
formed three joint ventures in areas of
the greatest importance to future suc-
cess in the new competitive environment
(details in the “Interests and new busi-
ness areas” section, page 44).

EnergieAllianz joint subsidiaries

Area of activity

EVN WStW

Sales 40

_'fﬂ Trading 40
-

_m Information 45
i‘...' technology

1) Following the formal accession of BEWAG and BEGAS

Share in %1

ESG BEWAG/
BEGAS

10 10
10 10

1 10

Profile in brief

* 4,000 GWh p.a. for existing and new customers
« Established food and furnishing chains, DIY and catering
chains with stores throughout Austria

= Energy use optimisation
= Energy sourcing

e Energy trading

 Risk management

= Customer information systems
» Customer billing systems
« Other EDP services

EnergieAllianz — the Austrian market leader for electricity and gas

Electricity

41 %

EnergieAllianz)
I Other suppliers

Base: Electricity and gas meters in Austria
1 Following the formal accession of BEWAG and BEGAS
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59 %

Gas

85 %

EnergieAllianz?)
I Other suppliers



The EVN quality
brand

Highlights

e Energy and services from a single
source

e Focus on customer loyalty

e Consulting and contracting for
municipalities

e New issues in energy consulting

For EVN, the new competitive situation
creates major challenges. At the same
time, it also offers numerous opportuni-
ties. On the one hand, the company
must compete with other suppliers, but
on the other, in co-operation with its
partners, it has the opportunity to ap-
proach potential customers outside its
traditional supply area.

Central to the products and services of-
fered are improvements to customer
comfort and quality of life, as well as the
increased efficiency of working proce-
dures, and the overall economic and en-
vironmental situation. Customer focus,
efficiency and strength through innova-
tion in all company areas are the main
criteria for the success of EVN and its
partners in the new business landscape.

Opportunities as a quality brand

EVN strives to differentiate itself from its
future competitors by being a quality
supplier with specific customer advan-
tages. The emphasis is on systematic
market focus and comprehensive service.
EVN has already achieved these qualities
and, therefore, has carefully built up a
position as a quality brand. Today, the
“EVN” brand represents first class service
at a reasonable price, giving customers
good reasons to opt for EVN in a liber-
alised market. This brand value includes:

« The multi-service utility strategy —
“Energy from a single source”

Due to its multi-service utility strategy,
EVN has been able to establish itself as
a competent provider of integrated
electricity, gas, heat and energy ser-
vices. This integration — initiated in

the 1980s - of several energy activi-
ties, which were previously separately
managed, facilitated increased effi-
ciency through synergies and also
formed the basis for an attractive and
comprehensive range of products. This
was the key message of an advertising
campaign, which, from January 2000
onwards, familiarised domestic cus-
tomers in Lower Austria with both ex-
isting and new EVN products. As far as
the advertising message was con-
cerned, special emphasis was placed
on the aspects of “everything from a
single source”, “proximity”” and “in-
novation”. In general terms, against
the background of market liberalisa-
tion, EVN has considerably stepped up
its advertising presence in comparison
with the preceding year.

The advantages of selecting a com-
plete energy supplier were reflected
by the fact that in 1999 EVN awarded
a rebate for the first time in the form
of a combi-bonus to those customers
using more than one energy service.

“Energy and more” - service relia-
bility that extends far beyond en-

ergy supply

Today, customers not only expect the
supply of energy, but also the provi-
sion of reliable advice on energy use
and applications. EVN has responded
with a range of services, which cover
energy consulting, the design of com-
prehensive energy concepts and en-
ergy use, up to and including facility
management.

The EVN energy consulting service is
constantly being expanded through
the addition of new focal points. One
example from the past financial year
involved consulting concerning a so-
called eco-housing grant scheme
launched by the province of Lower
Austria. This scheme was aimed at a
reduction in C0O, emissions through
the support of energy saving construc-
tion techniques.

EVN Customer Relations Centre

In the open energy market, customer
loyalty achieved through first class ser-
vices and information constitutes a
decisive competitive advantage.
Therefore, it is a major priority for EVN
to constantly raise the levels of cus-
tomer satisfaction as a method of
gaining their loyalty, while also devel-
oping new products and services.

A very important step in this regard
was the launch of the EVN Customer
Relations Centre in 1999. Equipped
with the latest call centre technology
and information management soft-
ware, the Centre links all 26 EVN loca-
tions with Internet, E-mail, fax and
telephone services and acts as a cen-
tral contact point for customer in-
quiries concerning prices, supply, in-
voicing and energy consulting.
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The Customer Relations Centre is con-
stantly being expanded. It now has a
telemarketing module, which can be
used for current information and sales
campaigns, as well as EVN quality and
customer processing management.

Customer web site

EVN has long used the Internet as part
of its customer relations activities. In-
deed, individual contacts between the
company and its customers are in-
creasingly taking place on-line. At
www.evn.at, EVN offers a wealth of
information on the subject of energy
supply and utilisation. This includes a
calculator for the latest electricity and
gas prices, news about current EVN
offers, maps and contact details for all
regional customer centres. In addition,
customers can call up their individual
energy data via the EVN homepage,
give meter readings and provide noti-
fication of the registration or cancella-
tion of connections and changes of
address.

Furthermore, EVN is the first energy
supplier to join the “www.bezahlen.
at” (“pay.at”) project, which permits
the easy, on-line payment of accounts
throughout Austria.

Around 10,000 visitors per week ac-
cess the EVN customer pages, a clear
indication of the popularity of the ser-
vices and information on offer. Apart
from the electricity and gas price cal-
culator and the interactive services,
the most frequented pages are the in-
formation pages on Powerline com-
munication. A separate Internet
homepage has now been installed for
this purpose at www.powerline.at.
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« Professional preparation of com-

prehensive energy concepts

The drawing up of comprehensive en-
ergy concepts for residential and com-
mercial developments is increasingly
common. Energy supply, which affects
the quality of life and the protection
of the environment, is a central ele-
ment in these concepts.

EVN supplements its services pro-
gramme by preparing such local and
regional energy concepts. Moreover,
the company also serves as a reliable
partner in the realisation of the planned
measures and programmes.

New facility management services

A new and growing area of activity in
which EVN can additionally market its
technical expertise lies in the assump-
tion of energy management responsi-
bilities, which, until now, were gener-
ally undertaken by the customers
themselves.

EVN’s role not only involves energy
supply, but also meeting the wishes of
customers for other services. In com-
mercial and industrial enterprises this
can entail the generation and supply
of electricity and steam ““to the ma-
chine”. In the domestic sector, facility
management also involves the provi-
sion of gas to residential units, as well
as their heating and hot water supply.

In this area, EVN operates via its suc-
cessful subsidiary, teletech, which was
fully taken over during the period un-
der review (see page 52).

e Contracting, a special service for

local muncipalities

During the past financial year, EVN in-
creased its efforts with regard to the
important customer group of the local
authorities. For example, so-called
‘““contracting” was on offer as part of
the consulting services relating to mu-
nicipal facility management. “Con-
tracting” involves the installation of
energy saving measures in local au-
thority plants and buildings without
an additional financial burden.

EVN acts as the “contractor’, under-
taking the planning and installation of
the energy saving measures, the cost
of which is not directly financed by the
local authorities, but by the reduction
in energy expenditure. Following the
repayment of the cost, these savings
have a beneficial effect on the munici-
pal budget.
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Investments



Highlights

“Theiss 2000 modernisation
project: start-up successfully
completed

e Further fast growth in the gas
and heating supply sectors

e Communications infrastructure
expanded

e Promising pilot project involving
the use of power lines for speech
and data transmission (PLC)

In the financial year from October 1999
to September 2000, EVN invested a total
of ATS 2,440 million in tangible assets.
The majority of this sum was spent on
the enlargement of the gas transport
and electricity distribution network, as
well as on the modernisation of the
Theiss thermal power station, which is
now complete.

Of the total amount of capital expendi-
ture, ATS 1,292 million was spent on the
electricity sector, ATS 489 million on nat-
ural gas and ATS 154 million on heating
supply. A further ATS 505 million was
spent on other installations.

Electricity

In the 1999/00 financial year, EVN in-
vested a total of ATS 1,292 million in the
electricity supply business. The most im-
portant projects were as follows.

“Theiss 2000” project successfully
completed

In the course of the “Theiss 2000 pro-
ject, which was successfully completed
during the 1999/00 financial year,

Block B of the Theiss power station,
EVN’s most powerful plant, was compre-
hensively modernised. The key elements
were the retrofitting of flue gas cleaning
installations (desulphurisation), a marked
improvement in efficiency levels, a rise in
productivity through the installation of a
new gas turbine with an electricity out-
put of around 200 MW, and prepara-
tions for the bleeding and supply of sur-
plus heat to the town and region of
Krems. The general result of these mea-
sures is a sizeable reduction in the envi-
ronmental impact of the power station in
its vicinity.

Work on the “Theiss 2000 project com-
menced on July 1, 1996. The start-up of
the new plant began in September 1999,
with the commencement of test opera-
tion, and following the completion of all
the required tests and optimisation
work, was largely concluded by March
2000. The successful start-up phase offi-
cially ended on March 24, 2000. This
was marked by a festive open day, which
included the inauguration of a new in-
formation centre. Visitors were able to
take a guided tour of the modernised
plant.

The total costs of the “Theiss 2000 pro-
ject were ATS 2.8 bn.

Extension of the transmission net-
work

As in the preceding year, the demands of
the deregulated electricity market pro-
vided the focal point for EVN investment
in its high-voltage network.

During the past twelve months, full offi-
cial approval was granted for the con-
struction of an approximately 7 km

380 kV line from the EVN substation in
Pottenbrunn to the Etzersdorf switching
station. This line gives EVN access to the
380 kV high-voltage network, thus pro-
viding the company both with a range of
possibilities for the use of its power sta-
tions and also additional energy trading
activities due to the increased transmis-
sion capacity available at this voltage
level.

Cabling of medium- and low-voltage
lines

During the past financial year, EVN con-
tinued its cabling policy, involving the
systematic replacement of overhead lines
in its medium- and low-voltage network
with underground cables. This cabling
programme provides technical and eco-
nomic advantages, improves the security
of supply and network quality, as well as
taking into consideration both town-
and landscapes.

During the 1999/00 financial year, the
EVN cable network was enlarged by
285 km of 20 kV line and approximately
1,035 km of low-voltage cable. The
share of underground cabling now con-
stitutes 33 % of the EVN medium-volt-
age and 71 % of the low-voltage net-
work.

All'in all, the EVN electricity network
now totals 14,020 km in the high-volt-
age range and 30,124 km in the low-
voltage network.
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Natural gas

During the past financial year, EVN in-
vested a total of ATS 489 million in the
natural gas business. This sum was used
mainly to enlarge the supply network
and increase the transport capacity of
the high-pressure system. In addition,
preparations for the challenges of gas
market deregulation were also an impor-
tant factor.

Network expansion — over 230,000
customer installations

As a result of continuing customer de-
mand and the continuation of the rapid
expansion of the gas supply network,
over 230,000 customers were connected
to the EVN supply by the end of Septem-
ber 2000, some 10,000 more than in the
preceding year.

Agreements either concerning the instal-
lation of new networks or the enlarge-
ment of the existing supply, were con-
cluded with 26 local authorities during
the past financial year. This raises the
number of Lower Austrian districts using
the EVN natural gas supply to 446.

Increase in high-pressure system
transport capacity

The increase in the transport capacity of
the EVN high-pressure system represents
a significant step in the company’s pre-
parations for the forthcoming deregula-
tion of the natural gas market. An effi-
cient, modern and flexible transport net-
work is being created, which will meet all
the requirements of a liberalised energy
market.
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During the period under review, EVN
completed its planned increase in the
transport capacity of the West system,
with the start-up of the Reichersdorf
compressor station. An efficient trans-
port link between Auersthal and Kron-
storf is now available.

The construction of the South-West 2
natural gas pipeline, which commenced
last year, and connects EVN’s West and
South systems, was finished during the
period under review. This new pipeline,
which is scheduled for start-up in Sep-
tember 2001, will be linked to the Trans-
Austria gas pipeline through a junction in
Eggendorf.

The third part of this programme in-
volves the construction of a pipeline,
which crosses the Danube underground,
east of Vienna in conjunction with the
Trans-Austria gas pipeline 3. This will cre-
ate a further connection between EVN’s
West and South systems, linking both of
their starting points.

At the end of the year, the EVN natural
gas network consisted of 1,788 km of
high-pressure and 6,996 km of medium-
and low-pressure pipeline.

Heating

The expansion of the heating business
received special emphasis in EVN’s invest-
ment activities during the 1999/00 finan-
cial year. Total investment in this area
amounted to ATS 154 million, priority
being given to the enlargement of the lo-
cal heating supply and the completion of
new biomass-fired heating plants.

Continuing growth in local heating
business

EVN’s local heating remained extremely
popular. With 85 new plants installed
during the past year, EVN now operates a
total of more than 650 local heating sup-

ply plants.

Strong demand for heating from bio-
mass

The period under review also witnessed
further expansion in the use of biomass
for the generation of district heating.
Apart from reducing the considerable
pollutant emissions from domestic fires
and being CO0, neutral, as a locally avail-
able energy source, biomass offers con-
siderable macro-economic advantages.
However, since both plant investment
and biomass fuel costs exceed those of
fossil fuels, the use of biomass can still
only be justified when public subsidies
are available.



EVN concluded four additional district
heating projects during the 1999/00 fi-
nancial year. A biomass-fired heating
plant was completed in the new Civitas
Nova district of Wiener Neustadt. This
provides the basic load requirements of
the EVN district heating network. Other
plants went on-stream at Bruck an der
Leitha and Pyhra. In Waidhofen an der
Ybbs, EVN completed the first expansion
stage of a district heating network. The
total output of these biomass-fired dis-
trict heating plants amounts to approxi-
mately 18 MW, the heating networks
have a length of over 16 km.

Heat supply for Lower Austrian hos-
pital

During the period under review, EVN de-
signed an innovative plan to supply a
hospital in Mauer, Lower Austria with
environmentally-friendly district heating.
It is planned to use the waste heat from
the flue gas and exhaust steam from a
nearby paper mill. The project, which
also includes a 3.5 km long district heat-
ing line spanning the River Ybbs, is due
for completion by September 2001.

Other installations

In the past financial year, a total of ATS
505 million was invested in shared and
other installations. This investment was
concentrated in the following areas:

Renovation and construction of cus-
tomer centres

The construction and enlargement of
EVN customer centres, which had be-
come essential for a further improve-
ment in services, continued during the
1999/00 financial year. The customer
centres in Mddling and Krems were fin-
ished on schedule and became opera-
tional in the first half of December 1999.

Expansion of the optical fibre net-
work

The very latest communications technol-
ogy is vital to a service-oriented energy
company, for both first class customer
services and the optimisation of all busi-
ness procedures. Therefore, EVN has in-
vested heavily in the creation and expan-
sion of a state-of-the-art telecommuni-
cations infrastructure, which is also
leased to other companies for their
telecommunications purposes.

During the period under review, the EVN
optical fibre cable network was further
enlarged by around 300 km of new line
and put into operation. By the end of the
1999/00 financial year it had a total
length of approximately 1,950 km.

To ensure optimum operation, the opti-
cal fibre network is used for virtually all
the remote surveillance systems at EVN’s
plants, including control, instrumenta-
tion, fault reports and operational data
transfer.

Networking of EVN communications
system

In order to improve both internal com-
munications and customer service, EVN
has started work on a networked, glass
fibre line telephone system for the entire
company. During the past year, the new
system went into operation on schedule

at the Head Office, in the customer cen-
tres, at EVN’s central system operators
and the network control centres. As
planned, the system was also integrated
into the new Customer Relations Centre
at the EVN Head Office and the con-
nected service network linking the 26
customer centres. In a further phase, it is
planned that all EVN’s power stations will
also be locked into the system.

Powerline telecommunications pilot
project

EVN is currently involved in an interesting
innovation in the telecommunications
field. It is participating in an extensive
long-term European project headed by
the Swiss company ASCOM Powerline
communications AG. The companies are
exploring the possibilities of using elec-
tricity networks for telephone and Inter-
net services. With the help of this new
technology, every socket can serve as a
data interface, facilitating the transfer of
data and speech via power lines. Field
tests in the EVN electricity network be-
gan at the beginning of June 2000.

The experience gathered up to now by
the participating domestic and commer-
cial customers has been extremely posi-
tive. Above all, the speed of the system,
which is 20 times that of ISDN lines, and
the transfer capacity of the power lines
are especially striking. If the pilot test is
successfully concluded, preparations for
the commercial use of the system could
begin during 2001.

An interesting aspect of the project is the
fact that, via the electricity supply net-
work, the technology allows the integra-
tion into the new system of some 70 %
of the households in the urban areas and
around 50 % in the rural areas of the
EVN supply region. About one-third of
this market potential could be developed
on a relatively short-term basis.

Further information concerning this pro-

ject is available on the Internet home-
page www.powerline.at.

43



Interests and
new business areas



Highlights

e Successful market entry of the

joint EnergieAllianz subsidiaries
e&s and e&t

The most successful alternative
telecommunications supplier,
UTA Telekom AG (UTA), prepares
to go public

Preparations for thermal waste
treatment proceed as planned

For over 10 years, acquisitions and
strategic partnerships have formed an
important element in EVN’s preparations
for the new competitive environment in
the electricity and gas supply markets.

EVN’s strategy is two-pronged, involving:

« The expansion of core business
« The opening up of new areas of activ-
ity closely related to core business

This allows the optimum use of available
resources, such as know-how and infra-
structure, as well as a marked increase in
cost efficiency through the outsourcing
of non-core activities. Synergy effects are
maximised through a focus on areas with
a close relationship to key business. The
aim of all activities in this regard is to ob-
tain additional earnings.

Apart from expansion in the energy sup-
ply field, EVN focuses on areas such as
thermal waste treatment and telecom-
munications.

EVN AG

= AS

e&s Energievertriebs und -service
Gesellschaft m.b.H. - Joint
EnergieAllianz subsidiary for energy
sales and services

e&t Energie Handelsgesellschaft
m.b.H. - Joint EnergieAllianz sub-
sidiary for energy trading and sourc-
ing

e&i EDV Dienstleistungsgesell-
schaft m.b.H. — Joint EnergieAllianz
subsidiary for IT services

RAG-Beteiligungs-AG

Rohél-Aufsuchungs AG
— Oil and gas exploration and
production, gas storage

RAG Holding AG

Osterreichische Elektrizitats-
wirtschafts-Aktiengesellschaft
(Verbund) — Supra-regional power
generation and transport

Burgenland Holding AG

Burgenléndische
Elektrizitatswirtschafts-AG
(BEWAG)

— Electricity supply

BEGAS - Burgenlandische
Erdgasversorgungs-AG
— Gas supply

KOGAZ (Kdzépdunantuli
Gazszolgaltato Rt.)

— Regional gas supply in South-West
Hungary

ATEL (Aare-Tessin AG fur
Elektrizitat)

— Electricity generation and trading
in Switzerland

AUSTRIA FERNGAS Ges.m.b.H.
— Co-ordination of gas purchases for
the regional gas supply companies

NOKOM NO Telekom

50  Service GmbH
— Lower Austrian government telecom
network

AVN Abfallverwertung
100 Niederésterreich Planungs-

gesellschaft m.b.H.

— Thermal waste treatment

Utilitas Dienstleistungs- und
100 Beteiligungs-Gesellschaft m.b.H.

Vereinigte Telekom Osterreich
18.27] _ Beteiligungs Ges.m.b.H.

— Telecom holding jointly owned
by regional electricity companies

L UTA Telekom AG
50 — Telecom and Internet ser-

vices

Kabelsignal Rundfunk-
100|__ Vermittlungsanlagen AG

— Cable television and Internet
services

ALLPLAN Ges.m.b.H.
50| _ - Building utility, energy and
environmental engineering

teletech Facility Management
100|__ Service GmbH
— Facility management

GrafoTech Beratungs-
100[__ und Planungsgesellschaft
m.b.H

— Digital cartography

N Core business

Core business related areas

As at September 30, 2000.
The main operative companies and Group holding companies
are shown. Interests in %.
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Core business
expansion

46

EVN is making every effort to further
consolidate its position in the energy
supply market through investments and
alliances, both in Austria and other

countries. The objective is to use the syn-
ergy benefits and earnings potential pro-

vided by additional energy business ac-
tivities.

The EnergieAllianz with

Wiener Stadtwerke Holding

AG and ESG Linz

The EnergieAllianz with Wiener Stadt-
werke Holding AG and ESG Linz is the
focal point of EVN’s strategy in this area.
The aim is to improve competitiveness

through cost sharing and to exploit addi-

tional market and earnings potential.

In view of Austria’s decision to adopt an
early and complete market opening, the
entry into the EVN and Wiener Stadt-
werke alliance by ESG Linz, is of special
significance. Both BEWAG and BEGAS,
which supply customers in Burgenland
with electricity and gas, will also soon
join the alliance. With over 3.6 million

customer accounts for electricity, natural

gas and heat, the EnergieAllianz compa-
nies serve one of the largest unified sup-
ply areas in Europe and therefore have
an excellent starting position in the new
competitive environment.

The EnergieAllianz partnership has pro-
duced several important and successful
initiatives.

« e&s Energievertriebs und -service
Gesellschaft m.b.H.

Together with national and interna-
tional sales partners, e&s Energiever-

triebs und -service Gesellschaft, which

was founded in 1998 as an energy

sales and services company, supplies
consumers with a total annual elec-
tricity requirement of approximately

4,000 GWh. Among its customers and

partners are a leading food chain, fur-

niture stores, DIY markets, catering
and clothing chains, telecommunica-
tions companies, banks and insurance
corporations with locations through-
out Austria. Due to high levels of de-
mand, e&s also offers natural gas and
has expanded into the field of indus-
trial facility management.

e&t Energie Handelsgesellschaft
m.b.H.

The joint EnergieAllianz trading com-
pany is also developing in a highly sat-
isfactory manner. It is responsible for
the optimisation of the sourcing, en-
ergy trading and risk management of
the EnergieAllianz partners and has al-
ready been able to build up a fast ex-
panding trading business. Up to now,
e&t, which only commenced opera-
tions in May 2000, has already sold a
total of 6,200 GWh. At present, e&t
co-operates with around 40 partners
throughout Europe.

Apart from its OTC business activities,
e&t also has a 1 % share in the Euro-
pean Energy Exchange (EEX) in Frank-
furt, which commenced trading on
August 8, 2000. This holding repre-
sents an investment in the future,
since energy exchanges are essential
to transparency, liquidity and pricing
in an open energy market and there-
fore possess enormous potential. In
addition, e&t also trades on the Scan-
dinavian electricity market, Nordpool,
via a partner company.

e&i EDV Dienstleistungsgesell-
schaft m.b.H.

This joint subsidiary was founded by
the EnergieAllianz in February 2000
with the aim of offering EDP services
to the partners and other interested
parties. The e&i portfolio mainly con-
sists of services in the areas of cus-
tomer information and billing systems.












Other investments and al-

liances within the energy

business

e Burgenland Holding AG

On the balance sheet date, EVN’s
holding in the Burgenland Holding AG
amounted to 66.83 %. In turn, Bur-
genland Holding owns 49 % of the
shares of Burgenlandische Elektrizi-
tatswirtschafts-AG (BEWAG) and 49 %
of the shares of Burgenléndische
Erdgasversorgungs-AG (BEGAS). From
an EVN viewpoint, Burgenland Hold-
ing offers an ideal basis for increased
co-operation amongst the energy sup-
pliers in eastern Austria.

Burgenland Holding AG’s performance
during the 1999/00 period was again
positive and an attractive dividend can
be expected.
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* KOGAZ

Following the purchase in 1995 of a
majority holding in the south-western
Hungarian gas supplier KOGAZ
(K6zépdunantuli Gazszogaltato Rt.) by
EVN and Bayernwerk AG (now E.ON
Hungaria) during the privatisation of
the Hungarian energy industry, the
consortium now owns around 60 %
of the shares. As a result of the lower
temperatures during the winter of
1998/99 and the introduction of a
new price structure on July 1, 1999,
KOGAZ was able to achieve a positive
result for the 1999 financial year.

RAG

EVN has an unchanged 30 % indirect
shareholding in Rohol-Aufsuchungs-
AG (RAG), Austria’s second largest oil
and natural gas production and gas
storage company.

Due to the high prices in the interna-
tional gas and oil markets, RAG’s busi-
ness development during the period
under review was highly satisfactory.
Larger volumes sold and cost reduc-
tion measures also indicate a further
increase in the overall result for the
2000 financial year.

* Verbund

EVN holds around 10 % in Verbund-
gesellschaft, the largest Austrian hy-
dro-power producer. The planned for-
mation of Energie Austria was rejected
by Wiener Stadtwerke, TIWAG and
EVN as Verbund shareholders repre-
senting 27 % of share capital, as the
structure of the project, involving the
combination of the electricity business
activities of Verbund with those of
Styrian ESTAG and Energie AG Upper
Austria, resembled a merger and
would have led to a permanent reduc-
tion in the value of the holding.

ATEL

With the purchase of a holding in the
Olten-based, Aare-Tessin AG fur Elek-
trizitat (ATEL), one of Switzerland’s
largest electricity companies, at the
beginning of 1998, EVN strengthened
its links with the Western European
electricity market. During the period
under review, ATEL also succeeded in
enhancing its own market position, in
particular in Germany through the
take-over of a major energy services
company and the foundation of a
sales company, as well as in Italy
through co-operation with a number
of large municipal utilities. EVN’s
investment in the company was in-
creased in the past financial year and
on the balance sheet date amounted
to around 6.86 %.



New business
areas

Telecommunications

Energy companies traditionally possess
sophisticated communications infra-
structure for their own operational pur-
poses, which, since the deregulation of
the telecommunications market, have
frequently provided the basis for addi-
tional commercial undertakings. Today,
EVN is also active in the data transfer, In-
ternet services and cable television sec-
tors, both directly and indirectly, via a
number of subsidiaries.

= Vereinigte Telekom Osterreich
Beteiligungs Ges.m.b.H.

The telecom holding of the nine pro-
vincial electricity companies, Verei-
nigte Telekom Osterreich Beteiligungs
Ges.m.b.H. (VTOB), owns some 50 %
of UTA Telekom AG shares. During the
past financial year, EVN increased its
investment in the VTOB and, on the
balance sheet date, held 18.27 % of
the company’s shares via Utilitas. This
means that EVN has an indirect hold-
ing in UTA of 9.13 %.

The revenues from the sale of the

10 % VTOB share in max.mobil.Tele-
kommunikation Service Ges.mb.H. to
De Te Mobil Deutsche Telekom Mobil-
Net GmbH were used for the further
financing for UTA expansion and
shareholder dividends.

e UTA Telekom AG (UTA)

In the course of the past financial year,
UTA Telekom AG (“UTA”), in which
Swisscom has held a majority interest
as a strategic partner since May 1998,
was able to further consolidate its po-
sition as the leading alternative opera-
tor of terrestrial telephone networks
and the Internet in Austria. During Au-
gust 2000, UTA also began to offer
complete E-business solutions with In-
ternet access and tailor-made E-shop
systems for small and medium-sized
companies.

At present, UTA is preparing for its
stock market launch, which will prob-
ably take place during the first half of
2001. The IPO (Initial Public Offering)
is intended to secure the optimum fi-
nancing of UTA’s future expansion.

The purchase of the complete shares
of the Internet provider Netway, which
has been delayed due to the need for
monopoly commission approval, will
further strengthen UTA as Austria’s
leading Internet company. Netway will
continue to operate as an indepen-
dent company in the E-business sec-
tor. Sales of ATS 250 million are plan-
ned for 2000 with a work force of
around 160.

“Kabelsignal”

”’Kabelsignal* Rundfunk-Vermitt-
lungsanlagen AG, the largest cable
television company in Lower Austria,
which has been entirely owned by EVN
since 1998, also offers Internet access
to a large part of its network via cable
television connections. The high data
transmission speed and excellent qual-
ity of this system, in combination with
the removal of telephone charges
makes this service very popular among
customers.

NOKOM

Niederosterreichische Telekom Service
Ges.m.b.H., which is jointly owned by
the province of Lower Austria and
EVN, has been operating the provin-
cial government’s telephone network
(“NOWAN”) since 1998. During the
past year, several additional offices
were linked to this network, which
guarantees state-of-the-art voice and
data communications between the
Lower Austrian provincial govern-
ment, local government offices and
their branches.
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Thermal waste treatment

The close links between waste incinera-
tion and the process of energy transfor-
mation in thermal power stations pro-
vides the platform for a natural exten-
sion of EVN’s activities in this area. On
this basis, EVN has been involved for
some time with thermal waste treatment
and related waste management issues.

« AVN Abfallverwertung
Niederdsterreich
Planungsges.m.b.H. (AVN)

During the past year, AVN’s prepara-
tions for the installation of a thermal
waste treatment plant with a capacity
of around 300,000 t of refuse per
year, adjacent to the Diirnrohr power
station in the municipality of Zwen-
tendorf, continued according to
schedule. The approval for this project
was obtained in the summer of 1994
with the assistance of a feasibility
study. There followed an extensive
search for a suitable location and, in
1997, a positive public opinion poll
signifying approval. In 2000, the envi-
ronmental auditing process (UVP) also
entered in its final phase and, on Sep-
tember 5, the responsible authorities
provided building permission for the
plant.

As planned and parallel to the official
approval process, AVN put out the
technical plant components to tender,
in order to ensure that construction
work can begin around the middle of
2001. Building should take about two
years. This means that, as required by
legislation (landfill directive and water
rights law), the stipulated capacity for
refuse incineration in Lower Austria
will be available as specified on Janu-
ary 1, 2004.
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Consulting and engineering

* teletech

Against the background of market
deregulation, EVN is endeavouring to
complement its own range of services
with the provision of tailor-made en-
ergy and facility management exper-
tise. Therefore, during the past finan-
cial year, EVN purchased teletech
Facility Management Service GmbH,
which was previously a 100 % Allplan
Ges.m.b.H. subsidiary, via its holding
company Utilitas. teletech, which in
recent years has made a successful en-
try into the facility management mar-
ket, will concentrate its activities in
both neighbouring federal provinces
and countries.

Allplan Ges.m.b.H., in which EVN re-
tains a 50 % stake via Utilitas, was
able to achieve satisfactory results de-
spite the continuation of strong com-
petitive pressure in the sector.

e GrafoTech

During the period under review,
GrafoTech Beratungs- und Planungs-
gesellschaft m.b.H., which was
founded in 1990, was not only suc-
cessful in its core business area of digi-
tal cartography, but also with software
for municipal Internet information sys-
tems (“KIS Project”). At the same
time, GrafoTech developed a new data
model for “GIS™ (geographical infor-
mation system). Amongst other fea-
tures, this facilitates the transfer of
data between the most important
available geographical and communal
information systems. These projects
have secured GrafoTech’s position as
an important source of know-how in
the GIS/KIS sector and form a solid ba-
sis for further company success.

The acquisition of third party cus-
tomers, in particular local authorities,
was also successfully initiated during
this financial year.
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Highlights

e Share split improves tradeability

e Share buy-back programme pro-
longed

e Extensive research coverage

Low key market conditions

Although the positive mood on the inter-
national stock exchanges continued into
the autumn of 1999, from the beginning
of 2000 onwards, share prices tended to
only move sideways. In fact, the second
half of 2000 was characterised by some
heavy price falls, the new economy being
especially hard hit.

Vienna Stock Exchange underper-
forms

All'in all, the Vienna Stock Exchange was
marginally positive, but lagged behind
the majority of European markets. For
example, in the period from October 1,
1999, to September 30, 2000, the DAX
rose by 33 %. In comparison, over the
same period, the ATX only recovered by
4 %.

EVN share price and ATX (Austrian Traded Index)
Relative development since the IPO

(Base: November 27, 1989)

400 %
300 %
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EVN share price weakens

In general, the performance of European
utility company shares was below the
market average of recent years due to
electricity market deregulation. Against
this background and also in view of the
surprisingly early date for the opening of
the Austrian energy market, the EVN
share price was, during the period under
review, subject to a sharp 20 % fall. This
means that both the EVN share and the
ATX continue to be well below their all-
time highs.

Dividend development
EUR

0.732  0.73 0.73 0.73%

| ‘ ‘ ‘ ‘

1995/96 1996/97 1997/98 1998/99 1999/00

9 Includes a bonus of EUR 0.05
2 Includes an anniversary bonus of EUR 0.12
3 Proposal to the AGM

The 1:3 ratio share split carried out on
June 23, 2000, represented an important
step towards increasing the liquidity and
hence the tradeability of the EVN share.

EVN’s “sponsored level one ADR pro-
gram”, which has been running since
December 1991, has facilitated the ac-
cess of US investors to EVN shares via the
US capital market. The stock volume rep-
resented by ADRs on the balance sheet
date of 1,159,425 shares, corresponds
with over 0.7 % of EVN share capital.

Share buy-back programme pro-
longed

At the 71st Annual General Meeting on
January 14, 2000, the EVN Executive
Board was given an authorisation to pur-
chase company shares up to a maximum
of 10 % of share capital over 18 months.
This authorisation also extends to the re-
sale of the shares via the stock markets.
The main aim was the stabilisation of the
shareholder structure and the stock mar-
ket share price. On this basis, the Execu-
tive Board decided to repurchase shares
initially to the value of 3 % of share capi-
tal in the period up to September 30,
2000.

Between the launch of the buy-back pro-
gramme on February 3, 2000, and Sep-
tember 30, 2000, 489,410 shares were
repurchased, which corresponds to a
1.43 % share of share capital. In the
meantime, an extension of the pro-
gramme has been agreed, which will
probably last until July 14, 2001.
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Investor Relations

In the period under review, EVN’s in-
vestor relations and information activi-
ties for the international financial com-
munity were again pursued with great
vigour. The company held regular results
presentations for both analysts and insti-
tutional investors, as well as many in-
vestor meetings, to provide the interna-
tional financial community with an in-
sight into latest developments.

Leading investment houses and brokers
again showed a major interest in EVN,
with the result that the company enjoyed
extensive research coverage. During
1999/00, among others, the following
institutions published research on EVN:

ABN-AMRO, London

BNP Paribas, London

CA IB Investmentbank AG, Vienna
CDC Bourse, Paris

Commerzbank, London

Deutsche Bank, London

Dresdner Kleinwort Benson, London
ERSTE Bank, Vienna

Goldman Sachs, London

Merrill Lynch, London

Morgan Stanley Dean Witter, London
Raiffeisen Zentralbank Osterreich AG, Vi-
enna

UBS Warburg, London
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Activities for retail investors

EVN again organised two events for re-
tail investors. The first was held at the
EVN FORUM at EVN’s Head Office in
Maria Enzersdorf in December 1999 for
the presentation of the 1998/99 annual
results.

The second event was held in mid-June,
when some 800 retail investors accepted
an invitation to a presentation on EVN
company developments and a guided
tour of the Theiss power station, which,
following modernisation, is now
equipped with state-of-the-art power
generation and environmental technol-

ogy.

The EVN share?

Share price at closing date EUR
Highest price EUR
Lowest price EUR
Market capitalisation at

closing date EUR m
Value of shares traded3) EUR m
Share of total turnover3 %

The EVN shareholder service con-
tinued to enjoy great popularity. This
service provides shareholders with all
written information about the com-
pany on a direct mail basis, as well as
invitations to every retail investor
event. To ensure receipt of regular in-
formation about EVN, please return
the reply card at the end of this re-
port.

EVN cordially invites you to visit its in-
vestors’ homepage at www.evn.at.
This contains all relevant information,
such as press releases, the latest data
concerning the EVN share price, a fi-
nancial calendar, and EVN’s mail or-
der service for company publications.

1999/00 1998/99  1997/982
32.00 39.99 42.54
50.00 49.75 50.24
32.00 35.25 30.38
1,094 1,368 1,455

808 1,385 2,048
4.42 6.35 5.61

1) Following the 1:3 share split on June 23, 2000, all information relates to the new denomination; the
values for earlier financial periods have also been adjusted accordingly for comparative purposes.
2) |AS statement for 13 months, following the change in the balance sheet date from August 31 to Septem-

ber 30.
3) Vienna Stock Exchange.
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Reporting according to
International Accounting
Standards and information
in euros

These EVN financial statements have
been prepared as consolidated financial
statements in accordance with the prin-
ciples of the International Accounting
Standards (IAS). Pursuant to Austrian
business regulations (8245 a HGB), these
financial statements legally replace con-
solidated financial statements and a
management report in line with national
accounting directives.

In order to facilitate international com-
parison of the figures quoted, the bal-
ance sheet, profit and loss account, cash
flow statement and the changes to
shareholders’ equity are also published in
euros. The notes are still drawn up in
ATS. The transition of accounting to the
euro will take place on October 1, 2001,
for the 2001/02 financial year.

Differences between the
IAS and Austrian account-
ing regulations

« Tangible and intangible assets

From a commercial law point of view,
the periods of depreciation and useful
life are characterised by the prudence
concept. The IAS stipulate a continual
examination of actual useful life,
which is the reason for the tendency
towards longer useful life periods in
the course of IAS accounting. In order
to establish a potential depreciation
requirement, an Impairment Test must
be completed in accordance with

IAS 36.

* |nventories

Inventory adjustments are only carried
out when book values are not covered
by the sale prices in the case of a drop
in the market price.

* Financial assets

Current financial assets are reported
at the value quoted on the balance
sheet date (mark-to-market). Unlike
Austrian commercial law, a revalua-
tion is not restricted by the cost of ac-
quisition.

e Foreign currency liabilities

Here valuation also takes place in ac-

cordance with the reporting date rate
without taking historical cost into ac-
count. Therefore, every exchange rate
fluctuation is immediately recognised
as a profit or loss.

e Personnel provisions

Personnel provisions (provisions for
pensions and similar obligations, sev-
erance payments and long-service
bonuses) are made according to the
projected unit credit method. The in-
terest rate is calculated according to
the current long-term interest rate on

the capital markets at the balance
sheet date. Future increases in remu-
neration up to the expected date of
retirement are also accounted for.
Therefore, the provision increases
more rapidly during the accrual phase
than is the case when the premium
level method stipulated under Aus-
trian commercial law is applied.

Deferred taxation

The taxation effect of the temporary
differences between the balance sheet
according to Austrian tax law and the
IAS balance sheet is shown by the re-
porting of asset and liability side de-
ferred taxes. Deferred tax assets are
made for taxation losses where the
probability of realisation of the tax
advantage exists.

Other provisions

Pursuant to the IAS, the reporting of
provisions is based on differing criteria
relating to the fundamental payment
obligation and the likelihood of it be-
ing paid. According to IAS, the report-
ed value must assume the highest
level of probability and not, as under
Austrian law, the value established ac-
cording to the concept of commercial
prudence. Expenditure provisions are
permitted under Austrian law, but ex-
cluded by the IAS.

Supplementary reporting require-
ments

The IAS demand more detailed disclo-
sures in the notes concerning the
items contained in the balance sheet,
profit and loss account, cash flow
statement and changes in sharehold-
ers’ equity, in order to ensure that the
financial statements present a true
and fair picture of the company. In ad-
dition, further information must be
provided concerning special business
segments, associated companies and
derivative financial instruments, which
is not required under Austrian com-
mercial law.
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Balance sheet

in EUR

30.9.2000 30.9.1999
TEUR TEUR
Assets
Fixed assets
Tangible assets 1,257,139.2 1,221,484.2
Intangible assets 54,552.9 70,628.4
Associated companies at equity 169,831.8 171,074.0
Other investments 416,475.2 413,268.1
Other fixed assets 88,058.0 83,031.6
1,986,057.0 1,959,486.4
Current assets
Inventories 89,272.1 69,779.4
Receivables and other current assets 125,020.6 85,760.5
Cash and current deposits 14,608.7 9,972.8
228,901.4 165,512.6
Total assets 2,214,958.4  2,124,999.0
Liabilities and shareholders’ equity
Shareholders’ equity
Share capital (22) 82,878.0 82,878.0
Capital reserves (22) 84,702.5 84,702.5
Retained earnings (23) 697,964.5 630,058.8
Own shares (24) -15,669.6 0.0
849,875.4 797,639.3
Minority interests (25) 23,710.7 22,762.1
Long-term liabilities
Long-term debt (26) 352,228.6 335,981.2
Deferred tax (27) 35,939.5 18,373.1
Long-term provisions (28) 467,958.1 498,823.0
Deferred income from customer
payments for network construction (29) 161,630.0 155,937.0
Other long-term liabilities (30) 32,010.2 29,122.2
1,049,766.1  1,038,236.5
Current liabilities
Short-term loans (32) 13,381.3 24,556.0
Taxes payable (32) 53,957.1 31,329.0
Trade accounts payable (33) 86,990.8 72,063.1
Current provisions (34) 99,380.0 104,527.8
Other current liabilities (35) 37,897.0 33,885.1
291,606.2 266,361.1
Total liabilities and shareholders’
equity 2,214,958.4  2,124,999.0
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Assets

Fixed assets

Tangible assets

Intangible assets

Associated companies at equity
Other investments

Other fixed assets

Current assets

Inventories

Receivables and other current assets
Cash and current deposits

Total assets

Liabilities and shareholders’ equity

Shareholders’ equity
Share capital

Capital reserves
Retained earnings
Own shares

Minority interests

Long-term liabilities

Long-term debt

Deferred tax

Long-term provisions

Deferred income from customer
payments for network construction
Other long-term liabilities

Current liabilities
Short-term loans

Taxes payable

Trade accounts payable
Current provisions
Other current liabilities

Total liabilities and shareholders
equity

Note

30.9.2000
TATS

17,298,613
750,664
2,336,936
5,730,823
1,211,705

27,328,740
1,228,412
1,720,321

201,020

3,149,752

30,478,492

1,140,426
1,165,531
9,604,201

-215,618

11,694,541
326,266
4,846,772
494,532

6,439,244

2,224,078
440,470

14,445,096
184,131
742,466

1,197,020
1,367,499
521,474

4,012,589

30,478,492

Balance sheet

in ATS

30.9.1999
TATS

16,807,989
971,868
2,354,030
5,686,694
1,142,540

26,963,121
960,185
1,180,090
137,228

2,277,503

29,240,624

1,140,426
1,165,531
8,669,799

0

10,975,756
313,214
4,623,203
252,820

6,863,954

2,145,739
400,730

14,286,446
337,898
431,097
991,610

1,438,334
466,269

3,665,208

29,240,624
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Profit and loss
accountin EUR

64

Note
Sales revenues (36)
Increase or decrease in inventory and
own work capitalised (37)
Other operating income (38)
Cost of materials and services (39)
Personnel expenses (40)
Depreciation (41)
Other operating expenses (42)
Operating result (EBIT) before
exceptional measures (43)
Exceptional depreciation resulting
from electricity market deregulation (44)
Operating result (EBIT) after
exceptional measures
Result from associated companies (45)
Result from other investments (46)
Interest and other financial result (47)
Financial result
Result before tax (48)
Taxes on profit (49)
Minority interests (50)
Net result (51)
Earnings per share in EURY (52)

Dividend per share in EURY

1) Taking into account the 1:3 ratio share split
2) Proposal to the Annual General Meeting

1999/00
TEUR

948,056.7
13,502.4
70,830.1

-532,385.2
-186,617.4

-135,963.3
-58,071.3

119,352.0

0.0

119,352.0
7,517.8
20,720.8
-20,144.7
8,093.9
127,445.9
-31,951.6

-948.6

94,545.8

2.78

0.732

1998/99
TEUR

902,428.3
11,485.4
21,229.6

-468,288.1
-196,828.4

-122,738.8
-33,666.9

113,621.1

-404,799.3

-291,178.2
11,852.2
-1,785.1

-19,973.1
-9,906.0
-301,084.2
115,145.5

-1,025.9

-186,964.6

-5.47

0.73



Note

Sales revenues (36)

Increase or decrease in inventory and
own work capitalised (37)
Other operating income (38)
Cost of materials and services (39)
Personnel expenses (40)
Depreciation (41)
Other operating expenses (42)

Operating result (EBIT) before
exceptional measures (43)

Exceptional depreciation resulting
from electricity market deregulation (44)

Operating result (EBIT) after
exceptional measures

Result from associated companies (45)
Result from other investments (46)
Interest and other financial result (47)

Financial result

Result before tax (48)
Taxes on profit (49)
Minority interests (50)
Net result (51)
Earnings per share in ATSY (52)

Dividend per share in ATSY

1) Taking into account the 1:3 ratio share split
2) Proposal to the Annual General Meeting

1999/00
TATS

13,045,545
185,797
974,644

-7,325,780

-2,567,912

-1,870,895
-799,079

1,642,319

1,642,319
103,448
285,125

-277,197
111,375
1,753,694
-439,663

-13,052

1,300,978

38

102

1998/99
TATS

12,417,684
158,042
292,126

—6,443,784

-2,708,418

-1,688,923
-463,267

1,563,460

5,570,160

-4,006,699
163,089
—24,563

—274,835
-136,309
-4,143,009
1,584,436

-14,116

-2,572,689

10

Profit and loss
accountin ATS
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Cash flow
statement
in EUR
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Result before tax

+ depreciation/-writing-up of fixed assets

— writing back of deferred income from customer
payments for network construction

— gains/+ losses from foreign currency valuations

— gains/+ losses from the disposal of fixed assets

— increase/+decrease in current inventories and
receivables

+ increase/- decrease in provisions

+ increase/- decrease in trade accounts payable
and other liabilities

+ repayments/— payments of taxes on profit

Cash flow from operating activities

+ proceeds from disposal of tangible and
intangible assets

+ proceeds from disposal of financial assets and
other financial investments

— payments for additions to tangible and
intangible assets

— payments for additions to financial assets and
other financial investments

Cash flow from investment activities

— previous year’s dividends

+ increase/- decrease in current financial liabilities

— increase/+ decrease in securities

Cash flow from financing activities

Total cash flow

Change in cash and cash equivalents?
Cash and cash equivalents at beginning of period

Cash and cash equivalents at end of period

1) Also see note (53)

1999/00
TEUR

127,445.9
136,697.1
-10,785.2
16,247.4
2,131.9

-58,752.9
-18,446.8

9,244.5
3,259.7

207,041.7

2,779.9

0.0
-143,974.6
-9,512.7
-150,707.4
-24,854.1
-11,191.6
-20,474.6

-56,520.3

-186.0

2,113.5

1,927.5

1998/99
TEUR

-301,084.2
505,068.8
-13,390.0

21,445.9
2,057.6

14,067.6
58,065.1

13,988.4
-11,156.1

289,063.2

729.5
47,893.7
-206,854.8
-139,108.6
—297,340.2
-24,854.1
-106,294.0
133,858.8

2,710.7

-5,566.4

7,679.9

2,113.5



Result before tax

+ depreciation/- writing-up of fixed assets

— writing back of deferred income from customer
payments for network construction

— gains/+ losses from foreign currency valuations

— gains/+ losses from the disposal of fixed assets

— increase/+decrease in current inventories and
receivables

+ increase/- decrease in provisions

+ increase/- decrease in trade accounts payable
and other liabilities

+ repayments/— payments of taxes on profit

Cash flow from operating activities

+ proceeds from disposal of tangible and
intangible assets

+ proceeds from disposal of financial assets and
other financial investments

— payments for additions to tangible and
intangible assets

— payments for additions to financial assets and
other financial investments

Cash flow from investment activities

— previous year’s dividends

+ increase/- decrease in current financial liabilities

— increase/+ decrease in securities

Cash flow from financing activities

Total cash flow

Change in cash and cash equivalents?
Cash and cash equivalents at beginning of period

Cash and cash equivalents at end of period

1) Also see note (53)

1999/00
TATS

1,753,694
1,880,994
-148,408
223,569
29,336

-808,457
-253,834

127,207
44,854

2,848,955

38,252

0
-1,981,134
-130,897
-2,073,779
-342,000
-154,000
—-281,736

777,736

-2,560

29,082

26,523

Cash flow
statement
in ATS

1998/99
TATS

—-4,143,009
6,949,899
-184,250
295,103
28,314

193,574
798,993

192,484
-153,511

3,977,596

10,038
659,032
-2,846,384
-1,914,176
-4,091,491
-342,000
-1,462,637
1,841,937
37,300

-76,595

105,677

29,082
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Changes in
shareholders’
equity in EUR

TEUR Share Capital Retained Own shares Total
capital reserves earnings
Balance as at 30.9.1998 82,847.0 84,702.5 839,188.7 0 1,006,738.2
Dividends 1997/98 - - -24,854.1 - -24,854.1
Net result 1998/99 - - -186,964.6 - -186,964.6
Other changes in equity 31.0 - 2,688.8 - 2,719.8
Balance as at 30.9.1999 82,878.0 84,702.5 630,058.8 0 797,639.3
Dividends 1998/99 - - -24,854.1 - -24,854.1
Net result 1999/00 - - 94,545.81) - 94,545.8
Own share purchases - - - -15,669.6 -15,669.6
Other changes in equity - - -1,786.0 - -1,786.0
Balance as at 30.9.2000 82,878.0 84,702.5 697,964.5 -15,669.6 849,875.4

1) A proposal will be made to the Annual General Meeting that a dividend of EUR 0.73 per right-carrying share be distributed from the result.
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TATS

Balance as at 30.9.1998
Dividends 1997/98

Net result 1998/99

Other changes in equity
Balance as at 30.9.1999
Dividends 1998/99

Net result 1999/00

Own share purchases
Other changes in equity

Balance as at 30.9.2000

Share
capital

1,140,000

426

1,140,426

1,140,426

Capital
reserves

1,165,531

1,165,531

1,165,531

Changesin

shareholders’

equity in ATS
Retained Own shares Total

earnings

11,547,489 0 13,853,020
-342,000 - -342,000
-2,572,689 - -2,572,689
36,999 - 37,425
8,669,799 0 10,975,756
-342,000 - -342,000
1,300,978Y - 1,300,978
- -215,618 -215,618
-24,576 - -24,576
9,604,201 -215,618 11,694,541

1) A proposal will be made to the Annual General Meeting that a dividend of ATS 10 per right-carrying share be distributed from the result.
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EVN Group
investments

1. EVN investments in the energy sector = 20 %, as at September 30, 2000

Company, registered offices

AUSTRIA FERNGAS Ges.m.b.H., Vienna
Burgenland Holding AG (BHAG), Eisenstadt

BEGAS — Burgenlandische Erdgasversor-
gungs-AG, Eisenstadt

Burgenlandische Elektrizitatswirtschafts-AG

(BEWAG), Eisenstadt

e&i EDV Dienstleistungsgesellschaft m.b.H.,
Vienna

Elektrizitatswerke GuBwerk GmbH,
Maria Enzersdorf

Elektrizitatswerke GuRwerk GmbH & Co KG,

Maria Enzersdorf

Energievertriebs und -service
Gesellschaft m.b.H. (e&s), Vienna

e&t Energie Handelgesellschaft m.b.H.,
Vienna

IN-ER Erémi Kft., Nagykanizsa (Hungary)

Kozépdunantuli Gazszolgaltato Rt.
(KOGAZ), Nagykanizsa (Hungary)

RAG-Beteiligungs-AG, Maria Enzersdorf
RAG Holding AG, Mddling

.. Fully consolidated company (subsidiary)

F..
E ...Equity-consolidated company (associated company)
N

... Not consolidated
1) Short business year 1.4.1999-31.10.1999

2) Foundation on 15.2.2000; short business year 15.2.2000-31.12.2000

Share-
holder

EVN

EVN

BHAG

BHAG

EVN

EVN

EVN

EVN

EVN

EVN

EVN
EVN

EVN

Interest

%
23.75

66.83

49.00

49.00

50.00

100.00

100.00

45.00

45.00

70.00

29.96

40.00

40.00

Cur-
rency

ATS

ATS

ATS

ATS

ATS

ATS

ATS

ATS

ATS

HUF

HUF
ATS

ATS

Share-
holders’
equity
TATS/THUF

58,445

989,516

479,471

1,446,335

2)

457

70,805

911

1,954

524,602

14,537,984
609,805

264,535

Last
year’s
result

TATS/THUF
-1,954

39,378

—-27,7601

10,934

75

25,344

390

-110

-21,166

219,052
119,734

59,987

Balance
sheet
date

31.12.99

30.9.00

31.10.99

31.3.00

2)

31.12.99

30.9.00

31.12.99

31.12.99

31.12.99

31.12.99
30.6.00

30.6.00

2. Other major EVN investments in the energy sector, as at September 30, 2000

Company, registered offices

Osterreichische Elektrizitatswirtschafts AG
(Verbundgesellschaft), Vienna

Aare-Tessin AG fur Elektrizitat (ATEL), Olten

N ... Not consolidated

70

Share-
holder

EVN

EVN

Interest

%

10.00

6.86

Cur-
rency

ATS

CHF

Share-
holders’
equity
TATS/TCHF

11,972,428

1,292,088

Last
year’s
result

TATS/TCHF

1,129,416

102,214

Balance
sheet
date

31.12.99

31.12.99

Method
of con-
solida-

tion

N

F

Method
of con-
solida-

tion



3. EVN investments in other core business related sectors = 20 %o, as at

September 30, 2000

Company, registered offices

ALLPLAN Gesellschaft m.b.H., Vienna

AVN Abfallverwertung Niederdsterreich
Ges.m.b.H., Maria Enzersdorf

AWB Abfall-Wirtschaft-Beteiligungs-
Gesellschaft m.b.H., Maria Enzersdorf

AWB-Con Abfallwirtschaft-Beteiligungs-
Gesellschaft m.b.H., Maria Enzersdorf

Dianazentrum Realitatengesellschaft mbH,
Vienna

EVN-Pensionskasse Aktiengesellschaft,
Maria Enzersdorf

EZO Hotel- und Restaurant-Betriebsgesell-
schaft m.b.H., Maria Enzersdorf

GrafoTech Beratungs- und Planungsgesell-
schaft m.b.H. (GrafoTech), Maria Enzersdorf

V&C Kathodischer Korrosionsschutz GmbH,
Vienna

“Kabelsignal”” Rundfunk-Vermittlungsanla-
gen AG (Kabelsignal), Maria Enzersdorf

KFS Beteiligungs AG (KFS), Maria Enzersdorf

Kabelsignal St. Polten
Gesellschaft m.b.H. St. Pdlten

NOKOM NO Telekom Service GmbH,
Maria Enzersdorf

teletech Facility Management Service GmbH
(teletech), Vienna

Utilitas Dienstleistungs- und Beteiligungs-
Gesellschaft m.b.H.(Utilitas),
Maria Enzersdorf

F....Fully consolidated company (subsidiary)

E ...Equity-consolidated company (associated company)
N ... Not